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UMORS that one of the fine- 

car group will put out a new 
model this Spring, prevalent dur- 
ing the Chicago show, are true, if 
I can believe my eyes. For I have 
been behind the scenes and had a 
peek at what looks to be a for- | 


midable candidate for a large 
slice of business in the class in 
which money talks. But just as 
I want to get gabby about it, I’m 
told to hold my tongue until the 
proper time comes, which prob- 
ably will be within the next 
month or six weeks. 

* ok * 

BEFORE I left Chicago the 
chief sales executives of the com- 
pany which has this added starter 
up its sleeve (of course his 
identity is my secret) sent me 
under convoy to his Chicago serv- 
ice station for a one-man pre- 
view. The new baby was locked 
in an upstairs room and only a 
chosen few could get a peep at it. 

There it was in all its glittering 
glory—a quality group model that 
is to be price-tagged several hun- 
dred dollars under the present 
line. It is 136-inch wheelbase and 
of 135 horsepower—a body job 
that is rakish without being ex- 
treme. It was easy to get into 
and I was impressed with the 
headroom and the comfort of the 
seats. Particularly catchy was 
the long hood. Until you see it, 
you cannot appreciate the sim- 
plicity and beauty of this hood. 

But there I go running along 
this way and if I don’t watch out 
T’ll be telling you the make of the 
new model. So just bide a wee— 
you'll be hearing more about it 


soon. 


k * # 


JUST TO UNLAX a bit after 
the two shows, I slipped down to 
St. Louis this week to inspect the 
headquarters of the National 
Automobile Dealers’ Assn. and 
get first hand information on 
production methods used in get- 
ting out the used car price guide 
that is revolutionizing this branch 
of the industry. One might well 
call the visit attending Vesper 
service, if I may be permitted my 
little joke on the name of the 
president of the NADA. 

The method of producing the 
book seems absolutely foolproof 
—everything is done automatical- 
ly and there is little chance of a 
mistake being made. Seventy- 
five people are needed in the com- 
pilation which is carried out un- 
der the direction of M. E. Peters 
and each edition is put through in 
ten days’ time. Right now they 
are getting ready to turn out the 
March book. The automatic ma- 
chines which are employed in the 
compilation of the prices are the 
same as devised by Dr. Hollerich 
who used them on the 1890 United 
States census. To avoid error the 
prices are photostated from the 
original records and printed by 
an offset method. 

* ok * 


CHATTING with Secretary 
John O. Munn and George Derr, 


(Continued on Page 10) 
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Industry Offers Plan To Spread Work 





Makers Pleased With Progres 


Gains Exceed 


Karly Hopes 


Says Reeves 


First Month’s Results 
Revived Old Spirit; 
Started Buying 


New York, Feb. 9.—The initial 
success of the automobile indus- 
try in its 1934 recovery drive, 
measured by both attendance and 
sales transactions at national and 
local automobile shows since the 
first of the year, has far exceeded 
car makers’ expectations, Alfred 
Reeves, vice-president of the Na- 
tional Automobile Chamber of 
Commerce, reported upon his re- 
turn to New York from the Na- 
tional Automobile Show held in 
Chicago last week. 

“The shows, national and local, 
have brought a return of the old 


spirit of buying,” Mr. Reeves de- | 


clared. “As in years gone by, the 
motor industry is again acceler- 


ating the upward movement of | 


general business. 
Real Significance 
“The real significance of at- 


tendance and sales records estab- | 
lished at this year’s shows cannot | 
“With 


be discounted,” he said. 
(Continued on Page 2) 


Chrysler Shows 
°33 Net Profit 
Of $12,129,119 


New York, Feb. 9.—After pro- 
viding for all interest, taxes and 
depreciation charges, 
for 1933 resulted in a net profit 
of $12,129,119.92, equivalent 
$2.78 per share, was shown in 
the annual report of the Chrys- 
ler Corp. issued today. The board 
of directors placed the stock on 
a $1 annual basis by the declara- 
tion of a 25 cent quarterly divi- 
dend payable March 31, to stock 
of record March 1. 

Unit sales to distributors and 
dealers were the largest in the 
corporation’s history, the report 
stated, and more than twice what 
they were in 1932. Retail sales to 
the public of passenger cars and 
commercial vehicles represented 
a notably larger share of the 
total business of the industry 
than in any previous year. 

Sales to Dealers 

During 1933 sales to distributors 
and dealers of the corporation’s 
products totaled 451,734 units to 
the value of $238,675,951.69, as 
compared with 222,512 units to 
the value of $136,546,522.38 sold 
in 1932. Until last year the 
peak sales of the corporation’s 
products stood at 450,543 units 
sold in 1929. 

The balance sheet as of Dec. 
31, 1933, not only indicates the 
corporation’s increase in financial 
strength, but also reflects the 
effect of the policy adopted by 
the corporation during the de- 


(Continued on Page 2) 


operations | 


to | 








| take. 
| another is here to stay. 
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Federal Grand Jury Seeks 
‘Ring’ in Army Truck Deals 


By WILLIAM ULLMAN 


Washington, Feb. 9.—Interest in 
the Federal grand jury’s investi- 


| gation of an alleged scandal in- 


volving the Army’s_ $10,000,000 
motorization program shifted to 
Detroit today as Federal agents 
combed the motor capital for in- 
formation regarding certain indi- 
viduals who have represented 
themselves to certain car makers 
as authorities on this program. 
Specifically information is being 
sought in connection with the 
grand jury’s effort to determine 
if motor truck specifications in 
the huge contracts were changed 
inside of the War Department. 
So far, the investigation which 
broke with startling suddenness 
on Wednesday has indicated full 


| co-operation on the part of the 


industry with the Government’s 
effort to expose any possible mis- 
feasance in connection with the 
motorization program. 


The names of three units of the | 


B. W. Ruark Tells 
Atlanta Jobbers 


‘Code to Stay’ 


Atlanta, Feb. 9. 
The NRA in one form or 
There 
will be no return to that type 
of rugged individualism of the 
few which ran ragged profits for 
the many.” 

That was the message from B. 
W. Ruark, general manager of the 
Motor and Equipment Wholesal- 
ers’ Assn., who addressed a meet- 
ing of the Georgia Automotive 
Wholesalers’ Assn. here yesterday. 

Mr. Ruark reached Atlanta 
after carrying the story of the 
wholesalers’ automotive trade 
code to other jobbers gatherings 
through the south, including ses- 


(Continued on Page 6) 


“Make no mis- | 





industry have been brought into 
the investigation of a legal 
lobby’s alleged effort to use 
“inside influence” to obtain con- 
trol of the huge contracts and to 
dispose of them among manufac- 
turers on a retainer and commis- 
sion basis. The three manufac- 
turers mentioned are the Mar- 
mon Herrington Co., General 
Motors Corp. and the Fargo 
Motors Corp., the latter a Chrys- 
ler Corp. truck subsidiary. Repre- 
sentatives of all three have con- 
tributed to the sifting of the 
charges which will bring requests 
for the indictment of three indi- 
viduals, two of them high in the 
councils of the American Legion. 

Pending completion of the in- 
quiry, launched by the Depart- 
ment of Justice at the order of 
President Roosevelt, contracts for 
one part of the motorization pro- 


(Continued on Page 7) 


GM Consumer 





°33 Sales Show 
48% Increase 


Detroit, Feb. 9.—Sales to con- 
sumers in the U. S. during Janu- 
ary, as announced by the General 
Motors Corp., were 23,438 units as 
compared to 50,653 during the 
same month in 1933. This decline 
does not reflect the current extent 


of consumer demand for automo- | 


biles, it was said by officials. 
Rather it is a result of the un- 
avoidable delay in getting into 
production on the corporation’s 
1934 models. Dealer stocks of 
cars continue to be insufficient to 
supply the current demand for 
new models, they said. 

Total sales to consumers in the 


End of Peake 
and Valleys 
Is Chief Aim 


Labor and Industry Would 
Contribute to Fund 
For Stabilization 


Washington, Feb. 9.—From the 
automobile industry, the nation’s 
“New Dealers” have received a 
plan “which would maintain na- 
tional purchasing power at a 
constant level and eliminate per- 
manent unemployment.” 

It was outlined yesterday be- 
fore the House Labor Committee 
by Alfred L. Deane, vice-presi- 
dent of the General Motors Hold- 
ing Co., appearing as a witness 
in connection with the proposed 
30-hour week bill sponsored by 
Rep. W. P. Connery, Democrat, 
of Massachusetts. So far Mr. 
Deane is the only witness for the 
motor manufacturing industry to 
appear before the committee, al- 
though unqualified opposition to 
the proposed measure has been 
expressed by officials of the 
American Trucking Assns., Inc. 

The Deane plan for eliminating 
unemployment provides for the 
establishment of a fund into 
| which both labor and industry 
would contribute during times of 
normal employment and from 
which benefits would be paid 
when conditions necessitated a 
shortening of working hours. 
Double time for overtime work is 
called for in the plan, with one- 
half of the employe’s excess earn- 
| ings of this character automatic- 
ally going into the reserve fund. 

“The mechanism is automatic 


(Continued on Page 2) 





Jan. Production 
American Makes 


Totals 155,000 


New York, Feb. 9.—The Janu- 


| ary output of American motor 


U. S. totalled 755.778 in 1933 com- | V@hicle manufacturers was placed 


(Continued on Page 7) 


Wholesale Financing 
Declined In December 


Washington, Feb. 9.—Reflecting 
the usual year-end slacking off 
in production as the industry con- 
centrated on new models, the vol- 
ume of wholesale financing de- 
clined in December, 1933, to the 
smallest total of the year, $17,- 
060,916, analysis of Department of 
Commerce figures, just released, 
reveals. The number of cars thus 
financed was 108,606; and of this 
number 32.3 per cent were new 
cars, 65.1 per cent used cars, 
and 2.6 unclassified. 

Retail financing in December 
totaled $18,486,989, with the num- 
ber of cars aggregating 33,729. 
The amount per car at retail was 
$548; wholesale, $324. 


During November, wholesale 


volume was $18,364,889; October, 


$39,776,604; September, $52,276,- 
214; August, $70,705,795; and July, 
$58,793,704. In the retail field, | 
corresponding figures follow: No- | 


vember, $27,077,214; October, $37,- | 


940,369; September, $42,166,003; 
August, $48,860,024; and July, 
$44,696,167. The volume of used 


car financing in December was 
$15,933,279; the per car figure 
standing at $220. 


The foregoing figures are based 
on the Department of Commerce’s 
summary covering 456 identical 
organizations. Its 1933 summary 
for 282 identical organizations, 
revealing yearly totals, gives the 
total of wholesale financing for 
the year as $489,984,028, and the 
number of cars 1,711,130. 





at 155,000 cars and trucks in a 
preliminary report released today 
by the National Automobile 
Chamber of Commerce. 

This output represented a 78 
per cent increase over the previ- 
ous month and 16 per cent in- 
crease over January, 1933. It also 
exceeded the output for January, 
1932, by 26 per cent. 

Estimate is based upon reports 
of factory shipments. 


January, 1934 .... 155,000 
December, 1933 ... 87,307 
January, 1933 .... 133,402 
January, 1932 .... 123,075 


Ford Jan. Factory Sales 
Double Figure of 1933 


Milwaukee, Feb. 9. — Sales 
through the factory branch of 
Ford Motor Co. here during Jan- 
uary were the best for that month 
since 1931, according to E. J. 
Diefenbach, assistant manager. 

January sales, he stated, were 
more than double those of the 
same month in 1933. Parts busi- 
ness was also twice as good as 
a year ago. 
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Chrysler Report Shows 
$12,129,119 Profit in ’33 





(Continued from Page 1) 
pression years. Thus its ac- 
cumulated liquid resources en- 
abled it to realize promptly on 


the improvement in business last 
year and build up inventory in 
anticipation of increased prices 
for materials, as well as in an- 
ticipation of the increased de- 
mand for its products which is 
now current. In accordance 
with that policy referred to above 


the corporation increased its in-| 
at} 


ventories from $18,377,464.85 
the end of 1932 to $34,556,769.27 
at the end of 1933. 

Cash and marketable securities 
on Dec. 31, 1933, amounted to 
$37,369,975.59. as compared with 
$42,602,494.46 at the end of 1932. 
The marketable securities con- 
sisted entirely of U. S. Govern- 
ment and other prime short-term 
securities, and the difference of 
$217,203.15 between cost and mar- 
ket value at Dec. 31, 1933, was 
entirely due to fluctuation in mar- 
ket value of Government secur- 
ities. As a result of liquidation 
of our balances in closed banks, 
together with charge against 
profits during the year, and re- 
maining balance of $2,012,087.83 is 


considered conservative, and ap- 
pears separately under “Other 
Assets.” 


Miscellaneous Accounts 

The balance sheet discloses all 
notes and accounts. receivable 
with officers and employees. The 
amount of $263,865.58 principally 
represents accounts and advances 
for the ordinary business of the 
corporation. Such accounts pre- 
viously have been carried as Mis- 
cellaneous Accounts under Other 
Assets. 

Net current assets as of Dec. 
31, 1933, were $53,417,113.17. This 
was an increase of $4,130,696.76 as 
compared with net current assets 
at the close of the preceding 
year. Since that time, in addi- 
tion to the transfer to Other As- 
sets of the cash on deposit in 
closed banks, the corporation has 


paid out $4,303,567.50 in dividends, | 
its funded | 


and has also reduced 
debt by the purchase of $2,304,- 
500.00 of the 6 per cent deben- 
tures of Dodge Brothers, Inc., the 
corporation’s only funded debt. 


g 


| Net 
| senting 


| 
| value of 


permanent assets repre- 
the depreciated book 
plants and operating 


| facilities declined $1,287,315.05, due | 
to the fact that charges for de- | 


preciation and amortization, to- 
| gether with retirements, exceeded 
expenditures on new facilities. 
|In accordance with the estab- 
| lished policy the corporation’s in- 
come account continues to reflect 
| the maximum amounts for depre- 
ciation and amortization allowed 
under Internal Revenue Depart- 
ment regulations and no changes 
in rates have been made during 
the year except as required by 
Government ruling. 


| National Standard Parts Assn. is 


|\J. L. Wiggins Added 
To NSPA Field Staff 


Detroit, Feb. 9.—Addition of J. 
L. Wiggins to the field staff of the 


announced by E. 
P. Chalfant, ex- | 
ecutive vice- 
president, as a 
move to permit 
closer contact 
with the associ- 
ation’s member- 
ship of close to 
500 wholesalers 
and manufac- 
turers. 
Wiggins is 
well known in| 
the service parts 
field in which he has been active 
since joining Aluminum Indus- |} 
tries in 1920. 





« 


J.L. Wiggins 








Industry Offers Program 
To Stabilize Employment 


(Continued from Page 


and self-regulating,” Deane told 
the committee. “It becomes ef- 
fective whenever the man hours 
of employment needed to produce 
the current demand for 
fall below the long-time average 
required to fill a normal demand.” 

Representative leaders of the 
ATA have determined to voice a 
vigorous protest against the pro- 
posed 30-hour week on the ground 


goods | 


that it “would destroy the truck- | 
ing industry and seriously handi- | 
| the industry’s income on produc- 


cap industry generally.” 

Washington motorists 
ently are to be spared 
cents a gallon increase in the 
existing two-cent gasoline tax 
rate. After a hearing on the 
four-cent rate proposal sponsored 
by Rep. Howard Smith, Virginia, 
and designed to equalize the rates 
of Virginia and the national 
capital, the House District Com- 

mittee is prepared to submit an 
junfavorable report on the 
measure. 

Whatever its result before final 
disposal of the Federal tax bill, 
a fight, led by Senator Arthur W. 
Capper, Kansas, will be made to 
| eliminate the Federal one-cent a 


appar- 
a two 





1) 

gallon tax on gasoline. This much | 
became assured here today with 
the senator’s pledge of unqualified 


opposition to a continuance of 
this extra motor tax burden at a 
time when the industry is pre- 


pared a make a signal contribu- 
tion to recovery if permitted rea- 
sonable non-interference by the 
government. 

One effect of the petroleum in- 
dustry code is revealed here in 
Federal figures which show that 


tion activities averaged $1,000,000 | 
daily more during the last four 
months of 1933 than in the first 
eight months. The increase was 
cited by Harold L. Ickes, Federal 
administrator, who said: 


“In view of these accomplish- 


| ments, I feel that the oil admin- 


istration should continue’ the 
program to keep production bal- 
anced with demand so as to pro- 
tect the great majority of the 
industry who are co-operating to | 
conserve the supply. It certainly | 
is sounder business to produce | 
one barrel of oil worth 93 cents | 
than two barrels worth $1.02.” 


Reeves Declares Industry 


Is Pleased 


With Progress 


(Continued from Page 1) 


the national shows accounting for | 
increases in paid attendance over | 
last year of 63 per cent for New 
York and 21 per cent for Chicago, 
the best since 1928, despite ad- 
verse weather conditions, and | 
with other shows throughout the 
country encountering equally con- 
vincing evidence of the public’s 
interest in the industry’s new | 
offerings, manufacturers are find- | 
ing it necessary to advance their | 
earlier estimates of 1934 market | 
requirements. 

“Additional confirmation of im- | 
proved conditions can be found 
in the fact that although Janu- | 
ary’s production amounted to 
155,000 units, which was 78 per 
cent increase over the previous 
month and a 16 per cent increase 
over January of last year, the 
factories are still far behind with 
their orders. 

100,000 Employed 
“According to reports that we 


A. O. Smith Production 
At 7,000 Units Per Day 
Milwaukee, Feb. 9.—-Production 

at the A. O. Smith Corp. here is 

proceeding at a 7,000 units a day 
pace in the two frame factories. 

This is 400 per cent above the 

output at the same time last year. 
Reports are that the firm will | 

continue to operate at capacity | 
under NRA’s schedule for the| 
next four months on _ present 
bookings. Employment has 
reached 4,500, which is an in- 
crease of 500 since the first of the 
year. Most of these men are em- 
ployed in the frame plants. 


1,000 Men Now Working | 
On New LaFayette Models | 


Racine, Feb. 9.—Approximately | 
1,000 men are now being employed | 
in manufacturing the new LaFay- | 
ette automobile at the local Nash | 
plant. 

Employment at the local plant | 
has been gradually increased 
since last fall, when plans for the | 
LaFayette were first revealed. 


NADA Code Officials Meet in St. Louis 


have received, more than 100,000 
men, many of whom have had 
little gainful employment in three 
years, have been recalled by mo- 


| tor factories, thus bringing total 


employment of the industry well 
past the 300,000 mark. 

“We are discovering that the 
confidence and optimism result- 
ing from this improvement is just 
as contagious as was that which 
dragged the nation downward 


| four years ago, and we are confi- 


dent that the return to normalcy 
will come with ever increasing 
swiftness. 


“The car and truck manufac- 


| turers are offering the finest de- 


velopments of their laboratories 
with aggressive advertising and 
sales campaigns to make certain 


| of the production volume that is 
| necessary with 


the low prices 
that have been placed on these 
products.” 


Reo Shipments 
Show 33% Gain 
Over January 33 


Lansing, Feb. 9.—E. G. Poxson, 
general sales manager of Reo 
Motor Car Co., stated today that 
shipments for the month of Janu- 
ary on both passenger cars and 
trucks, showed a 33 per cent gain 
over the same period of 1933. 
Truck shipments were double 
those of a year ago. 


This is the fifth consecutive 


| month that Reo shipments have 


shown an increase over the corre- 
sponding month of last year. 
Dealer activity is the highest in 
years and all indications point to 
much larger increases during the 
coming months when Reo begins 
delivery of the new Flying Cloud 
which is to be announced in the 
near future. 

Milwaukee, Feb. 9.—F. J. Moo- 
ney, traffic manager of the Sea- 
man Body Corp., has been elected 
president of the Milwaukee Traf- 


| fie club. 





Here are the code officials that were present at the Emergency National Committee meeting of the National Automobile Dealers’ Assn. in St. Louis. 


Reading from left to 


right, top row—J. W. Tarbill, Cincinnati, Ohio; Tom Botterill, Denver, Colo.; E. V. Yingling, Wichita, Kansas; R. E. Chamberlain, Buffalo, N. Y.; J. Reed Lane, Washington, 
D. C.; Aaron DeRoy, Detroit, Mich.; Stanley Horner, Washington, D. C.; L. D. Frint, Milwaukee, Wis.; Claude Nolan, Jacksonville, Fla.; H. M. Symonds, Cheyenne, Wyo.; 
John E. Smith, Atlanta, Ga.; H. B. Vaughan, Birmingham, Ala, 
Third row—Frank Santry, Cincinnati, Ohio; J. Leo Johnson, Montpelier, Vt.; Ralph M. Bonney, Portland, Maine; Eli Sentman, Philadelphia, Pa.; Charles J. McGough, Wilkes- 
Barre, Pa.; H. A. Bonnell, Newark, N. J.; John L. Brock, Trenton, N. J.; Thomas Wilson, Baltimore, Md.; John E. Raine, Baltimore, Md.; C. J. Myers, Oklahoma City, Okla.; 
Ernest Lied, Omaha, Nebr.; H. Bale, Little Rock, Ark.; F. G. Smart, Pine Bluff Ark.; E. J. Wintersteen, Sioux Falls, S. D.; Theodore Southworth, 
Brooklyn, N. Y.; L. Markle, Chicago, IIL 
Second row—S. H. Blair, Salt Lake City, Utah; Thomas Kilmartin, San Jose, Calif.; A. V. Reopell, Springfield, Mass.; Herman Wangelin, Belleville, Illinois; H. C. Hart, Boston, 


Mass.; James H. Cassell, Portland, Oregon; Thomas C. Hunt, Greensboro, N. C.; 


Allen Carner, Poplar Bluff, Mo.; S. A. Robinson Jackson, Miss.; Liston Zander, San Antonio, Texas. 

First row—A. S. Eldridge, Seattle, Wash.; Floris Nagelvoort, Seattle, Wash.; Ellis Boyd, Ft. Worth, Texas; J. R. Weir, Louisville, Ky.; A. W. Howard, Providence, R. L; 

Harold H. Hart, Wolfboro, N. H.; Carson W. Ide, Los Angeles, Calif.; Julius Weiss, New York City; F. W. A. Vesper, St. Louis, Mo.; A. G. Southworth, New York City; Edgar 
Fitzpatrick, Chicago, Ill; E. W. Carsons, Wichita, Kansas; Geo. Stem, New Orleans, La.; C. G. McKimmie, Richmond, Va.; Arthur Nielson, Hartford, Conn.; 


C. L. Holt, Minneapolis, Minn. 


J. S. Frazer, Nashville, Tenn.; H. O. Bell, Missoula, Mont.; W. H. Claypool, Memphis, Tenn.; 
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SAFETY Rides In Driver’s Seat 


In Manufacturers’ Sales Messages 


Industry Chiefs and State Motor Vehicle Laitibeties| Dodge Salesmen 
Working Together to Provide a Greater ; 
Measure of Driving Security 


By WILLIAM ULLMAN 


Washington, Feb. 9.—Safety | 
occupies the motor car adver-| 
tising spotlight this year to a} 
greater extent than ever before. 
Not only are motor car manufac- 
turers individually ordering stress | 
laid upon it, but acting as a 
group through the National Au- 
tomobile Chamber of Commerce 
the industry has joined hands 
with State motor vehicle officials 
in a concerted campaign to re- 
duce street and highway mis-| 
haps. 

There are a number of sub-| 
stantial explanations for the em- 
phasis upon this aspect of new 
model design. One of the most 
significant is that the new buy- 
ing public now rates safety as| 
the third most desirable element 
in a new automobile. A few years| 
ago this characteristic brought 
up the rear of the list of the 
eight most sought after qualities. 

Car speed performance is an- 
other factor in the emphasis 
given safety. New passenger 
cars that do not have a speed of 
at least 75 miles an hour are a 
rarity today, and the average of 
high speed among the latest 
models is at least 80 m.p.h. Two 
years ago, when the average was 
closer to 65 miles an hour, man- 
ufacturers aroused the wrath of | 





State and municipal motor vehicle 
officials because the latter 
thought high speed was given 


such stress as to produce a bad | 
psychologic effect upon drivers. | 
State Co-operation 

To their credit, however, the | 
accusing officials did not begin 
at once to consider restrictive | 
legislation nor did they propose 
that speed performance be cur- 
tailed. Instead, they sought the 
co-operation of the manufactur- 
ers in diminishing the emphasis 
placed upon speed in factory sales 
promotion programs, 

Just how much faster cars are 
potentially than the law allows 
them to be driven is evidenced by 
the fact that the highest maxi- 
mum specified speed limit in any 
State is 50 miles an hour. More 
than a dozen States have re- 
moved the arbitrary speed limit 
altogether, having no_ specified 
maximum, but that does not mean 
drivers on their highways are 
allowed to travel as fast as their | 
cars will go. In Connecticut, 
the State which pioneered this 
advanced form of speed legisla- 
tion, highway patrol members 
keep a careful eye on any motor- | 
ist showing a disposition to ex- 
ceed 45 miles an hour. 

Another excellent reason for | 
the emphasis upon safety in the | 
design of the new cars is that} 
they take it so well. It is dif- | 
ficult to exaggerate the engineer’s | 
progress in respect to improve- 
ment of this quality. 

Safety Features 

In that primary feature of safe 
driving, brakes, he has wrought | 
with extreme success. One would | 
have to search long and hard for 
a new passenger car that will 
not stop from a speed of 20 miles | 
an hour in less than 20 feet. | 
Since this speed has become | 
virtually obsolete, many believe 
that higher rates should be con- 
sidered in determining brake 
standards of performance. Tak- 
ing 30 miles as nearer the aver- | 
age pace of fairly open traffic 
driving, it can be said that from 
25 to 28 feet would be an ade- 
quate stopping distance for any 
new passenger automobile. It| 
represents sensational perform- 
ance, but the figure is accurate. 

A glance at the specifications 
of the latest cars reveals that 
the manufacturers are adopting 
non-shatterable glass—as optional 
equipment at least—faster than 
States and municipalities can 
adopt legislation making this 
item of equipment compulsory. 





The industry has made the point 
for the past three years that it 
is in full sympathy with this de- 
velopment; that the only deter- 
rent has been the necessary in- 
crease in production cost at a 
time when the public has ill been 
able to afford more than the 
barest minimum. 

Even under such adverse aus- 
pices, however, 


to be found in at least the wind- 
shield of even the popular price 
group of cars. 

Three-beam headlights, now 
virtually universal on passenger 
cars, and with the third beam 
representing a country passing 
light that gives long distance il- 
lumination without glare, are one 
on the most significant contribu- 


tions to the new high safety 
standard. 

Dependability 
Cars have been rugged for 


years, but they have never been 
so stable as the new models which 
offer new engineering wrinkles 
designed to eliminate wheel 


safety glass has | 
made steady progress until it is} 





wobble at the front and side-| 


sway at the rear. The road-hold- 
ing ability of the new cars is one 
of their most remarkable safety 


| features. Not only will they 
travel faster, they will hold a 
straight line more easily at 


higher speeds. 

That cars not only drive w 
smaller expenditure of energy 
but ride with greater comfort, 
both 


ith a| 


| 


circumstances contributing | 


to a reduction in driver fatigue, | 


another element of their total 
that is destined to be 
Long distance driving 


is 
safety 
stressed. 


as a motoring institution has re-| 


Place Orders for 
71.000 New Cars 


Detroit, Feb. 9.—With all Jan- 
uary production records broken 
last month, the Plymouth Motor 
Corp. has received since the first 
of the year a total of more than 
71,000 orders from dealers for its 
1934 models. 

This was announced here yes- 
terday by H. G. Moock, 
sales manager of the Plymouth 
Motor Corp. Mr. Moock stated 


| that Plymouth built and shipped 
| 17,545 cars during January, which 


was double the number of cars 
produced during the same month 
of last year. 


2.932 Ve ha 
Is Dodge Record 


Week of Feb. 3 


Detroit, Feb. 9. That the 
weekly reports of Dodge dealer 
retail deliveries are set for still 
higher records is foreshadowed 
by the tabulation given out by 
the office of A. 


eral sales manager of Dodge 


ceived a maximum of engineer-| 
ing consideration from the de- 
signer this time. 

The industry, in giving its ut- 
| most to safety in its far-flung 
advertising, has much more to 
talk about actually than in the 
days when the public preferred 
an emphasis upon speed and 
power performance 
Plymouth Dealers 


general | 


vanDerZee, gen- | 


Brothers Corp. and detailing the | 


organization’s 
week ending Feb. 3. 

During the six-day period cov- 
ered by the statement, Dodge 
dealers delivered 2,282 passenger 
cars and 650 trucks, or a total 
of 2,932 vehicles. 


activities for the | 


- Make 465 Sales 


| 


| 


at Chicago Show 


Detroit, Feb. 9. 


Further sub- | 


stantiation of the claim that this | 


year’s automobile shows are out- 
standing “selling” shows, is fur- 


nished by figures given out by A. | 


van DerZee, general sales man- 
ager of Dodge Brothers Corp., 
and detailing show results 
terms of attendance 
sales closed, prospects listed and 
demonstrations booked. Here are 
some of the highlights of Mr. van 
DerZee’s tabulation: 

Whereas the 1933 Chicago show 
was reported as having been at- 
tended by 140,000 persons, the 
show of 1934 admitted over 188,000 
visitors. Additional attendance 
was counted at various independ- 


in | 
recorded, | 


ent shows, notably in hotels; of | 
these the Dodge exhibit in the 
Congress Hotel alone drew an | 


attendance of 56,292 visitors. 


Of interest are the business rec- 
ords of Dodge, 
week of the show sold 418 passen- 
ger cars and 47 trucks, or a total 
of 465 vehicles, as against 108 cars 
and trucks sold during the 1933 
Chicago show. 

Definite passenger car prospects 
secured by Dodge salesmen num- 
bered 4,097, with truck prospects 
being 129. Demonstration dates 
were arranged with 2,468 persons 
interested in early-spring  pur- 
chases of passenger cars. 

At the factory end of the Dodge 
organization, conditions also are 
said to augur well for a lively 
spring business. Orders received 
to Feb. 1 called for shipment of 
43,835 units to Dodge dealers 
37,199 passenger cars and 6,636 
trucks. Dodge production figures 
are advancing at a steady rate, 
Mr. van DerZee says, and it will 
not be long before shipments will 
be within hailing distance of the 
steadily mounting demand on the 
part of dealers and retail buyers 


Attendance at 
St. Paul Show 


who during the | 


Breaks Records 


St. Paul, 
vious Monday 
ken at this 


Minn., Feb. 9.--All pre- 
records were bro- 
year’s automobile 


show with an attendance of 4,729 


for the day. 
Hundreds of automobile dealers 


Toning Up to Broadcast 


ROOT Be al 


seciiathladietiailaiasapeis 
Do. , emacecacaaaial 


ui 





Edsel B. Ford, president of the Ford Motor Co., with Marion Talley, 

opera star, and Fred Waring, orchestra leader, pose together for the 

inaugural Ford dealers’ broadcast last Sunday evening, over the 

| Columbia network throughout the United States and Canada. Mr. 

Ford spoke on the program and Miss Talley sang five songs with 
Waring’s Pennsylvanians. 


Plymouth Sales 
Are Double Those 
Of Previous Year 


Feb. 9.—-Final new car 
figures completed 


Detroit, 
registration 


yesterday by R. L. Polk & Co. for 
the year 1933 reveal that the 


Plymouth Motor Corp. more than 
doubled its retail sales last year 
over 1932. The increase 
to 123 per cent. 
Plymouth, during 


1933, regis- 


tered 249,677 cars, which was an 
increase of 127,741 vehicles over 


the previous year. 


Olds Sixes and Eights 
Sales Double at Show 


Lansing, Feb. 9.—-In both sales 
and attendance results the Chi- 
cago automobile show provided 


amounted | 





another highlight for the brilliant | 
| 1934 show season, says D. E. Rals- 


vice - president and general 

manager of Oldsmobile. 
With attendance figures at the 
Coliseum running 21 per 
ahead of 1933 and attendance at 


ton, 
sales 


| the General Motors special ex- 
hibit in the Hotel Stevens ap- 
proximately 35 per cent ahead, 


from all over the northwest are | 


in town today for the 14th annual 
convention of the Minnesota Mo- 
tor Trades Assn. Among the 
speakers are F. W. A. Vesper, 
president of the NADA and chair- 
man of the national code author- 
ity for the motor vehicle retailing 
trade; Horace Klein, publisher; 
Don Herr, president of the Na- 
tional Automotive Maintenance 
Assn. and L. G. Wilcox, parking 
code authority. 

The auto show opened Sunday 
and continues through Feb. 10. 


» Katon Mfg. Co. 
Buys Bumper 


Plant i in Mich. | 


Jackson, Mich., Feb. 9. 
Eaton Mfg. Co., automotive parts 
manufacturers with headquarters 
in Cleveland, has purchased the 
bumper plant of the Alloy Spring 
& Bumper Co., Jackson, Mich., 
from the receiver. The plant was 
leased by the Eaton Co. some 
months ago and the purchase 
option approved by the Michigan 
courts has been exercised. 


The | 


sales at both places showed even 
greater gains. 

Speaking for his own company, 
Mr. Ralston says that retail sales 
of Oldsmobile sixes and eights at 
these two exhibits were more than 


double sales of 1933. Combining 
the Chicago show sales figures | 


with those for fifteen other big 
shows held in various parts of the 
country, from New York to San 
Francisco, Oldsmobile shows an 
average gain in retail sales of 161 
per cent over 1933. 


cent | 





3,000 Workers 
Will Be Needed 
at W-O Plant 


Toledo, Feb. 9.—The production 
of the new Willys models will 
shortly be under way, it was an- 
nounced today, perfect accord 
having been reached by the bond- 
holders and creditors’ committee. 
This means an additional employ- 
ment of 3,000 workers at the 
Willys-Overland plant. 

Authorization to build between 
5,000 and 7,500 cars has been given 
by Federal Judge Hahn, ending 
the long controversy which had 
placed the local plant in com- 
parative idleness. \‘perations are 
scheduled to staré within four 
weeks, 

Issuance of not to exceed $750,- 
000 of receiver’s certificates was 
allowed to finance the manufac- 
ture of the cars. 

The effect of this program in 
an economic way is far-reaching. 
In addition to the added employ- 
ment at Willys-Overland, more 
than 25 local firms furnishing a 
wide variety of materials for the 
new cars will find it necessary to 


| increase their working personnel. 


These firms, according to a sur- 
vey by the Toledo Chamber of 
Commerce Industrial Commit- 
tee, will give new _  employ- 
ment to hundreds and longer 
working hours to many already 
employed in the various plants. 

Only a few changes have been 
made in the 1934 Willys model. 
The louvres have been more com- 
pletely streamlined to fit in with 


| the entire styling of the car and 
| wire 
| pressed disc wheels. 


wheels have replaced the 


Penna. Truck Men Urge 
Prompt Adoption of Code 


Pittsburgh, Feb. 9..-Upwards of 


1.500 trucking operators 


of the Pittsburgh chapter of the 
Pennsylvania Motor Truck Assn. 
approved a resolution to Gen. 
Hugh S. Johnson urging that the 
motor trucking code be adopted 
immediately to “save the industry 
from ruthless competition.” 

The meeting was held in new 
headquarters of Adolph A. Blatt- 
ner, 3129 Forbes St., who has just 


and 
truck dealers attending a meeting | 


been appointed retail dealer for 
Ford cars. 

Mayor William N. McNair in 
his address to the group stated 
that taxes on gasoline and on 
motor trucks are too high. He is 
an advocate of the single tax and 
the graded property tax, and if 
his plan is adopted it will permit 
reduction of many of the burden- 
some levies on motor vehicles and 
gasoline, he declared. 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will ite columns be used to spread gossip or inflame 
prejudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 


1933—Slocum Publishing Company, Inc. 
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Grab Those Grafters 


NVESTIGATION is centered this week in Detroit in an 

effort to uncover a scheme under which it is alleged 
manufacturers of motor cars and trucks were “proposi- 
tioned” on War Department contracts for motorized 
equipment. This investigation in no way reflects upon 
members of the motor car industry, but is directed rather 
at finding out the person or persons whom it is charged 
represented themselves as having influence with the War 
Department and who, for thirty pieces of silver or so, 
would arrange to see that the generous manufacturer 
would be able to eliminate competition in bidding through 
the expedient of providing specifications for the equip- 
ment needed which would bar his competitors from 
bidding. 

This game is as old as the “badger game’”’ and it is to 
the credit of the industry that it “turned in” the grafters 
rather than turning in with them. In this respect we feel 
that the automotive industry has an exceptionally clean 
record. Grafters cannot graft if business men refuse to 
pay them graft. The industry as a whole is doing its full 
share in giving all information available in the present 
case. Once industry makes clear that it looks upon the 
grafter of this sort with nothing but contempt and will 
expose his plan without hesitation, then the grafter’s day 
in this country will be gone. The automotive industry is 
setting a good example. 


% 


An Oasis of Information 


Fok an industry of its size, the automotive industry 
todate has been sadly shy of valuable facts in relation 
to the stocks of its products on hand throughout the coun- 
try, turn-over in sales and other landmarks of this nature 
which would help the sales chief greatly in laying out his 
campaign from year to year. True, in the new car field 
this condition has not been so chaotic, but even here we 
have not had a national dependable check-up on stocks 
since back in 1926 or ’27 when the first Federal excise tax 
was imposed and dealers reported their holdings in order 
to get rebates. In the used car market this information 
has been totally a by-gosh and be-guess proposition. 

Under the retail automobile dealer’s code this informa- 
tion is now being collected in order to arrive at dependable 
figures for used car allowance quotations. For the first 
time in the history of the industry it will be possible to 
determine the new and used car inventories throughout 
the country and the density of stocks in various localities. 
Used car sales figures will also become available and the 
monthly price books will give an accurate picture in the 
trend of prices. This service alone is a very valuable con- 
tribution to our industry and strangely enough it is merely 
a by-product of the service the National Automobile Dea] 
er’s Assn. is rendering to its members. 


Where There’s a Will There’s a Way 

HE automotive industry has voiced its approval of a 

plan to devote a certain portion of its advertising to 
safety. What is needed is a campaign that will not 
frighten motorists, will not condemn them, will not harass 
them, but will bring home the need for careful driving 
and the motorists’ responsibility in avoiding accidents. 
We believe our readers can make valuable suggestions 
along this line and would appreciate your ideas. Send 
them to Automotive Daily News, Detroit. 











can be verified by the number of 





FREE 
AIR 


By Cliff Knoble 








ONE of the codes appear to 
put any limitation on the 
number of hours a man can 
think. 
* # % 

A lot of us get credit for being 
decently conservative, when the 
truth of the matter is we can’t 
afford the extra equipment and 
special colors with which we’d 
like to dazzle the awe-smitten 
public. 

* * * 

BEING HELD for ransom is no 
new experience to the man who is 
making easy payments. 

a Bg ok 


Daffy Definitions 


Success—Boasting the biggest 
automobile establishment in town 
while your back-alley competitor 
gets three-fourths of your service 
business. 

* ok * 

THERE'LL be a better market 
for dictographs when someone 
figures out how a wife can suc- 
cessfully install one in the old 
boy’s new model. 

a ok * 

This is the time of year when 
we go to the automobile show— 
and blooie goes our resolution to 
make the old hack do for another 
year. 

STATEMENTS never seen in 
an automobile advertisement: 
“Come in—see our new model- 
ride in it—drive it—and we'll 
promise you no peace until you 
buy it.” 

o* * * 

The truth of the old saying 

“there’s always room at the top” 


suckers who buy when the stock 
market reaches its peak. P.S.—I 
know! 

IT’S A BASE canard that 
women can stand more suffering 
than men. Just put a male ki- 
bitzer in the back seat while a 
woman is driving, and see what 
happens. 


QUEER QUERIES 

Dear C. K.—What is this here 
new perfected ventilation for 
automobiles?—Jittery Jim. 

Dear Jittery Jim— Well, Jim, 
it’s a method of ventilating the 
car interior which permits a man 
to smoke his pipe in peace with- 
out being nauseated by the nox- 


ious fumes of his wife’s cigar- 
ettes. 
Some wag points out that 


Chevrolet’s “queen of the shows” 
gal on this year’s posters seems 
to have aged rapidly in one short 
year, but you know what some- 
times happens to gals who listen 
to flattery at show time!—Onyx. 


NOW THAT “no-draft” ventila- 
tion is no longer a novelty, how 
it will be 


long do you suppose 
before we have air-conditioned 
interiors? 

ck # * 
According to their advertise- 


ments, it was noted this year that 
only six manufacturers had 
“stolen the shows.” This is a re- 
duction of approximately 88 per 
cent from the number’ who 
walked away with the national 
events last year. Or is it possible 
that 88 per cent of the ad writers 
have wised up to the fact that 
there’s a limit to the public ca- 
pacity for horse feathers? 


All of you birds, who read these 
words, 
perfectly welcome to see 
If some of your stuff 
Is nutty enough 
To compete with what's written 
by me. 


Are 


“OUR NEW MODEL,” said the 
smart auto salesman, “has Ann 
Pennington axles, a Marlene Diet- 
rich body, a Mae West gear shift 
and Gracie Allen ‘breaks’.” 
—Detroit Free Press. 
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mobiles.” 





News Headline:—“Chinese Jinrikisha Men Smash Competing Auto- 
Must be that progressive American spirit in the Orient. 


In This Corner 


The views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. Readers 
ate invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 
be observed upon request. 


Reply 
The 
been 


following statement has 
issued by H. K. McCann, 


president, McCann-Erickson, Inc., 


advertising agents, in reply to 
a statement made today by Sec- 
retary of the Interior Ickes. 

“IT am delighted to find Secre- 
tary Ickes disavowing those who 
would set up a policy in behalf 
of the government whereby ad- 
vertising would be penalized. My 
information as to what happened 
in the oil-gasoline war in the Dis- 
trict of Columbia is different 
from that now given by the Sec- 
retary. I was 
Frey of the Petroleum Co-Ordin- 
ating Committee did request that 
the non-advertised products be 
permitted to sell at a lesser price 
than the advertised grade of gas- 
oline. If Dr. Frey was not speak- 
ing for the government then I 
and others interested in adver- 
tising will be glad to accept the 
disavowal by the Secretary of 
the Interior as a_ constructive 


step in the interest of all ad- 
vertisers. 
“Frankly, my only purpose in 


bringing this matter to the at- 
tention of newspaper publishers 
generally was that I felt they 
should know that an attempt was 
being made in Washington to set 
up a _ precedent which might 
affect products other than oil. To 
this I was and am still opposed. 
I believe that the advertising men 
of the country will be grateful 
to the Secretary for his statement 
that the question of whether one 
company advertises and another 
does not ‘is a matter over which 
the oil administration has no 
jurisdiction whatever.’” 


Thunder 
This letter was sent to Mr. 
McCann in reply to his comments 
in this department of Automotive 
Daily News in the Jan. 29 issue. 
There is evidenced enough 
“thunder” in your comments pub- 


advised that Dr. | 








lished in Automotive Daily News 
issue of Jan. 29 on the subject 
of Secretary Ickes ruling on re- 


tail gasoline prices in the Dis- 
trict of Columbia to rate it 
“front page boxed.” Similarly 


some of the other trade publica- 


| tions of the automotive and allied 


industries seem to treat it as just 
another item of news, whereas it 
is “dynamite” if its purpose is 
really directed at advertising as 
an industry. 

The “storm” is usually heralded 
by “thunder,” but I am _ con- 
strained to think of the govern- 
ment action in this case as a 

(Continued on Page 17) 


-=2 word in 


“edgewise” 


By the Publisher 





SPENDING AN EVENING 
with E. LeRoy (Roy to you) 
Pelletier is as refreshing as an 
afternoon shower in the tropics. 
Next to a full sized symphony 
orchestra Roy gives me the big- 
gest inspiration. His flowing 
white hair and his flowing black 
tie confess his span of years, 
though his eyes twinkle like a 
debutante’s at her debut and his 
words crackle like Morse code in 
a radio sending room. I have no 
idea how long I have known Roy. 
Last night he gave an enlarge- 
ment of a _ group photograph 
taken in 1907 in which we both 
appear. This particular picture 
(see page seven) was taken at the 
start of an Adcraft Club outing 
to which the Ford Motor Co. of 
which Roy was then advertising 
manager, had contributed a fleet 
of sixes, carrying the magic ban- 
ner “Watch the Fords Go By.” 
That these cars antedated even 
the first four-cylindered model N, 
which sired the champion money- 


(Continued on Page 7) 
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Instruction to Salesmen 


In New Car Changes Will 
Prove Big Aid to Sales 


By E. M. 


UCKED away in the general 

news columns of the ADN re-| 
garding the Chicago show was a | 
short story to the effect that one | 
of the manufacturers exhibiting | 
at the Coliseum had held an ex- 
amination of the men who were 
to man the exhibit and answer | 
questions and that only those 
who passed a certain grade were | 
to have the honor of being in| 
attendance and getting all the 
prospects. 

In many respects in my mind, 
this story was one of the most 
important of the entire show | 
number. The manufacturer who, 
with his sales manager, planned 
this stunt and carried it out de- 
serves not only a medal for hav- 
ing taken the initiative but de- 
serves a lot of business for he 
has the assurance that every | 
question likely to be asked in re- | 
gards to the car and its details 
is going to be answered intelli- 
gently and courteously. The men 
who passed the examination will 
have their reward in sales and 
the lessons learned will be of ben- 
efit to them as the year rolls 
around. 

Visitors to automobile shows 
pay their way in to see the cars. 
They expect honest § answers. | 
There was a time when an “I| 
don’t know but I will find out for 
you” answer on the part of a 
booth attendant got him by pro- | 
vided it was given in a courteous | 
manner. Today the public wants 
to know all about the cars, the 
reason for this or that change 
and the functions of this or that 
gadget. 

Today the public wants to know, 
and what more fitting plan could 
have been carried out than that 
of schooling the men into the} 
reasons for these changes and | 
choosing the men, who, by the | 
examination papers, showed that | 
they had absorbed the facts SO | 
that the public would get the real 
facts as outlined by the sales 
department. 

Automotive Daily News has long 
advocated the slogan of “Know 
Your Product,” not for just the 
knowing of every detail of the 
car and the reasons for those 
details, but for the purpose of 
being able to tell the man who 
wants to buy a car just why 
stream-lining or knee action was 
used, or why the engine will de- 
velop more horse power or why 
the brakes will hold better than 
ever before. Intelligent handling 
of a product when it is ready for 
show will get results. The pro- 








Space Increased 
For Exhibits at 
Minn. Show 


Minneapolis, Feb. 9.—Because 
of the unprecedented demand for 
exhibition space for the North- 
west Automobile Show, Home 
Beautiful Exposition and Flower | 
Show, to be held at the Minne- 
apolis municipal auditorium 
March 10 to 17, additional display 
space has been laid out, H. C. 
Cory, general manager has an- 
nounced. 

The new plans will utilize every 
inch of available space in the 
auditorium, including committee 
rooms and corridors. 

The main floor will be used 
exclusively for the automobile 
show, accessory display and truck 
show. 

Record breaking crowds are 
anticipated because of the tre- 
mendous attendances at the re- 
cent eastern shows. W. R. 
Stephens, E. F. Pomeroy and C. 
S. Connor, members of the board 
of directors of the Minneapolis 
Automobile Dealers’ Assn., spon- 
sors of the show, visited the 
Chicago and other shows. 


LUBECK 

gram adopted by this manufac- 
turer should be followed by every 
dealer and no sales representa- 
tive should be allowed to go out 
and contact the public unless he 


| can properly present the car and 
| answer every question which the 


public has in mind. The public 


| doesn’t want to wait this year 


for the salesman to find out the 
answer. It wants to know right 
on the spot. A quick answer 


doubt into a sale. A salesman’s 
reward is an order for a car. 


| covering the question may turn | 


Klingler, Gilpin Feted 
By Department Heads 
Pontiac, Feb. 9.—The cafeteria 

of the Pontiac Motor Co. was the 
scene Friday evening of an in- 
formal gathering of 250 depart- 
ment heads, superintendents, 
foremen, and supervisors of the 
company in honor of the com- 
pany’s president and _ general 
manager, H. J. Klingler, and its 
vice-president and general sales 
manager, A. W. L. Gilpin. 

Due to the seasonal rush of 
getting out new models and the 
annual automobile shows there 
had been no opportunity for many 
of the key employes to meet the 
new heads of the company. The 
dinner and meeting were presided 
over by I. H. Long, Pontiac per- 
sonnel director, who called upon 
P. H. MacGregor, plant manager, 
Mr. Gilpin and Mr. Klingler for 
short talks to the employes. 
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Frisco Show 


Best Since 
That of 1929 


San Francisco, Feb. 7.— The 
18th Annual Pacific Auto Show, 
held in the San Francisco Civic 
Auditorium last week under the 
management of George A. Wahl- 
green, drew packed crowds at 
every performance. Over 110,000 
people packed themselves into the 
Auditorium to see the show dur- 
ing the eight days of the exhibit. 


William L. Hughson, president 
of the San Francisco Motor Car 
Dealers’ Assn., under whose aus- 
pices the show is held, said it was 
the best attended show since 1929, 
when Maurice Chevalier was on 
the stage in. person, and the sec- 
ond best show from the attend- 





ance standpoint in the 18 years 
of San Francisco's auto show his- 
tory. 

The Gilmore Circus, a radio 
feature sponsored by the Gilmore 
Oil Co., appeared on the stage as 
an amusement attraction twice 
daily, at 3 p.m. in the afternoon 
and 9 o’clock at night. 

Dealers reported more interest 
shown by the public in new mod- 
els than has been displayed for 
many years. Visiting factory offi- 
cials predicted that San Francisco 
and Northern California would 
prove an active motor car market 
during the first six months of 
1934. 

Many “moving exhibits,” such 
as “cut open” chassis displays 
electrically operated; revolving 
turntables which displayed new 
models effectively, and talking 
picture shows, served to enliven 
the Show and to hold the atten- 
tion of the visiting thousands. 


the Truck Advertising Dollar 


If the truck-maker’s advertising dollar were raised to the 50¢-60¢ 
level, he'd consider himself lucky. Today he’s lucky if he gets 
54 or 10¢ worth for every dollar he spends... five or ten bona- 
fide prospects for every hundred readers he buys. 


*Dec. 30, 1933 A. B. C. 


No publication can deliver absolutely waste-free circulation. 


But it stands to reason that since trucks (tires and accessories for 
them, too) are bought by business and industry, the publication 
that goes only to the men who wield the buying power of 
business and industry comes nearest to being the answer to 


the problem. 


That publication is BUSINESS WEEK. It reaches 89,561* major 
executives (and thousands of others who read their copies). It 
reaches them when they're thinking of business. It's read by them, 
because they need the vital information it brings each week. 


It's the biggest advertising dollar's worth you can buy. 


If you are not already a subscriber, send for sample copy to Business 


Week Service Department, 330 West 42nd Street, New York, N. Y. 


Business Week 


A McGRAW-HILL PUBLICATION 
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More Mazda in Chi’ 


General Taxes Piled On Motorists 
Despite Burden of Special Levies 


Even States That are Least Extreme in Rates Lose 
No Opportunity to Sock Car Owners From 
Every Angle Through Sales Taxes 


By WILLIAM ULLMAN 
Washington, Feb. 9.—As astonishing in its way as 
the inequity and injustice of the tax burden imposed upon 
the motor vehicle owner by Federal and State legislators 
is the completeness with which these two agencies have 


done their job of victimization. 
owner no single loophole of escape. 


They have left the car 


taxes, they have seen to it that he pays and pays and 
pays. Then, on top of this special gouge, they add another 
in the form of general taxes that apply to the motor ve- 
hicle as well as to other commodities. 


In view of the specialized taxes © 
to which the motorist is subjected, 
it might appear rational, for ex- | 


ample, to grant him exemption 
from such a general levy as the 
sales tax which is imposed in a 
number of States. That, how- 
ever, is not the case. The fact 
is that of all the elements which 
enter into the first year’s taxa- 
tion on a new car, the State 
sales tax frequently is the most 
costly single item. 
Cites California 

As an evidence of this, the case 
of California may be cited. In 
that State the average new car 
buyer is called upon to pay $17.49 
in the form of a sales tax on his 


purchase. That is higher than 
either the average annual pay- | 
ment in the form of gasoline 





taxes, which totals $15, or regis- | 


tration costs, which are $3. Save 


in the one respect of its sales 
tax assessment on new Cars, 
California does not fit into the 
picture as a “horrible example” 
in respect to motoring levies, for 
it has one of the lowest of regis- 
tration and gasoline tax 
among the 48 States. 


;} SO, 


rates | linois. 


Massachusetts is another State | 


that is by no means among the 
worst in respect to its annual 


“take” from the motor car owner. | 


Yet, after the imposition of the 
usual array of specialized levies, 
it adds an average of $14.48 in 
the form of a sales tax to every 
new vehicle purchased within its 
boundaries. 

Illinois may not have the high- 
est rates of motor taxes by sev- 
eral considerable lengths, but it 
shows the car owner absolutely 
no mercy when it comes to the 
variety of its demands. Its sales 
tax, for example, not only in- 
cludes the motor vehicle itself 


Just One Night’s Crowd at the F risco Auto Show 


| 
| 


but reaches out to take in gas- 
oline and lubricating oil, on the 
former of which it already has 
placed a special consumption tax. 
Tax, Tax, Tax 

The net result is that the car 
owner who happens to buy a 
new machine pays upon it an av- 
erage of $12.20 sales tax, then 
is required to pay another $1.50 
in the form of a fuel sales tax 
in addition to the average $15 
payment at the rate of three 
cents a gallon. Moreover, the 
sales tax reaches out to grab 26 
cents more yearly in the form 
of purchases of lubricating oil. 

Indiana is another State that 
applies its sales tax levy not only 


| to motor cars but to gasoline and 


lubricating oil purchases as well. 
In a majority of States with 


sales taxes, motor fuels are ex- 


* 
{ 


| however, to pursue a less spec- 


In respect to special | 


tacular course; one that would 
show that even in the States 
which are generally regarded as 


the most fair, the policy is to go | 


for the ultimate penny. 


B. W. Ruark Tells 
Atlanta Jobbers 


‘Code to Stay’ 





(Continued from Page 1) 
sions of the Nashville Automo- 
tive Wholesalers’ Assn., at Nash- 
ville, Tenn., Jan. 31; Tennessee 
Automotive Jobbers Assn., at 
Knoxville, Feb. 2, and Florida 


Automotive Jobbers Assn., at Or- | 


lando, Feb. 5. 


“The wholesale automotive | 
| trade code 


is a powerful agent 
in correcting unfair and destruc- 
tive trade practices,” continued 
Mr. Ruark. “It is but the real 
beginning of self-government by 
the trade. Through clarification, 
refinement and extension it will 
gain an increasing value. In its 


present form it is a powerful cor- | 
rective of profit-destroying prac- | 


Graham, Canada 


infected the 


tices which have 
trade.” 
From 30 to 40 representative 


jobbers in their sections have at- 


|tended the various’ southern 
meetings addressed by the ME 
WA general manager, who 


empted from these general levies | 


on the ground that they already 
are subject to special taxes which 
involve. a much higher rate. Not 
however, in Indiana and II- 


Excepts Fuel 


Reverting to California, for the | 
Jobbers Assn. at Kansas City. 


moment, that State does make 
an exception of motor fuels in 
the application of its general 


sales tax and for the reason just 
mentioned. But, because there 
is no special State levy attached 
to lubricant purchases, the gen- 
eral sales tax is assessed against 
this purchase to add 33 cents to 
the motorists average annual tax 
bill. 

The writer might have selected 
States which would have _ pro- 
duced even more startling figures 
of the effect of this policy of 
hitting the motorist from every 
possible tax angle. He preferred, 
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stressed in all his talks the part 


played by the association in the 
development of the code. 
W. M. C. Lawrie and Don 


McKim of the Motor and Equip- 
ment Wholesalers’ Assn. have 
been supplementing Mr. Ruark’s 
addresses. 


the Alabama Whole- 


Automotive 





Mr. Lawrie addressed | 


salers’ Assn. at Montgomery, and | 


Mr. McKim the Southwestern 


Baldor Electric Company 


| cent increase in 


Handles Battery Charger | 


St. Louis, Feb. 6.—-The 
Electric Co. announces that they 
are now manufacturing a battery 
charger known under the trade 
name of “Handy” battery charger. 
The sale of this product will be 


Baldor | 


handled by the Baldor Electric 
Co. in a separate sales depart- 
ment. This department will also | 


handle the sale of bench grinders, 
furnace fans and _ the 
“flex-align"” coupling. 


3aldor | 


| of 1934 experi- 





HE. ZREAT. AMERICAN. 





People who wait for friends at Michigan Ave. and Randolph St. in 
Chicago soon will be able to watch the lights in this giant sign 


reminding the citizens of the new Chevrolet. 


The sign is 158 feet 


long, 148 feet high, and birds sitting on the top of it will be 288 feet 


above the street. 


Lamp sockets total 17,240, neon tubing 1,100 feet, 


and 21 miles of wire and cable—all of which is a lot of something. 


Reports 250% | 
More Orders 


Walkerville, Feb. 9. Well- 
launched on its 1934 production 
program with a new line of cars 
and a_revolu- 


tionary new 
motor develop- 
ment, Graham- 


Paige Motors of 
Canada, Ltd., in 
the first month 
enced a 250 per 


orders over the 











same month of 
1933, Henry ; 
Harris, general Henry Harris | 
sales manager 
of the company, announced here | 
today. 
“There has been a remarkable | 
response to the new Canadian | 
Graham,” said Mr. Harris, “a/| 
response that has far exceeded | 


even our most optimistic expec- | 
tations. One of the most grati- 
fying indications of that response | 
is the fact that Graham’s do- 


| ganization 


mestic business for the first 
month of 1934 amounted to more 
than 26 per cent of our total 
domestic business for the en- 
tire year of 1933. Our February 
production schedule has _ been 
doubled over that of January, and 
our employment and payrolls in- 
creased accordingly.” 

Mr. Harris, recently appointed 
sales manager of the Graham or- 
in Canada, reported 
that dealers throughout the Do- 
minion are enthusiastic over the 
Graham outlook for 1934, in view 
of the welcome given the new 
Graham, during the first month 
of the year. 


Production Schedules 


Heavy at Leonard Plant 
Grand Rapids, Mich., Feb. 9. 
Heavy production schedules at the 
local plant of Leonard Refriger- 
ator Co., a division of Kelvinator 
Corp., has forced the plant to re- 
sort to outside firms for rush 
work. The Hayes Body plant, 
for instance, is at work on a 
large order for metal stampings. 
The refrigerator company is pro- 
ducing 1,300 units a day, with 


| 2,300 men employed and the de- 


mand is expected to keep up for 
several months at least. 





View of one night’s crowd in main hall of San Francisco’s Civic Auditorium where George A. Wahlgreen staged the 18th Annual Pacific Auto Show under the auspices of 


the San Francisco Motor Car Dealers’ Assn. 


Over 110,000 persons viewed the show during the week—a new record. 
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A Parade of Old Timers Ready 
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r the Starter’s Gun 





This is the picture mentioned in “—a word in edgewise” column on page four and was taken at Grand Circus park, in front of where now stands the Statler Hotel in 1907 at the 


start of what-was-supposed-to-be an “Adcraft Club outing.” 


Among the “notables” you will discover E. LeRoy Pelletier, who dug up this print, driving the first car on your 


right; Henry T. Ewald, Dick Cohn, Joseph Mack, Wm. Bayliss, J. W. T. Knox, Wm. Burbank, Alonzo Ewing, Chas. E. Sorenson, Frank Farnsworth, C. D. Butterfield, Ed. Leon- 
ard and our worthy publisher, G. M. Slocum, trying to appear nonchalant, in the front seat of the third car from the left. 


Federal Grand Jury Seeks ; 
‘Ring’ in Army Truck Deals 











‘“_-a word in 
edgewise”’ 





| 

(Continued from Page 4) 
getter of all time, the Model T, 
will help you gather what Rip | 
Van Winkles we really are. 


LONG BEFORE 1929 Roy re- 
tired to his country estate on 
Orchard Lake near Pontiac and 
devoted himself to the raising of 
fine Kentucky saddle horses, 
building up the finest herd of 
Shetland ponies in America, in- 
troducing a new strain of bronze 
turkeys and training Russian | 
wolf-hounds. All of which put | 
Roy in condition to weather the | 
deluge and find his place in the | 
present scheme of things. Like a | 
French premier he came out of 
retirement as the first distress | 
signals were hoisted in Detroit, | 
his adopted city, and for the past | 
many months has filled a most | 
important sector as Public Rela- 
tions director for the receivers of 
our two great national banks. 

a ES * 

NO ONE IS CLOSER to more 
important people in this fair city 
than is Roy and that he believes 
the first anniversary of the end 
of the depression will be cele- 
brated this coming July is there- 
fore worthwhile. He believes a 
trade show for dealers only to be 
held in Detroit is certain, but his 
own ideas of how extensive | 
should be the plant to adequately 
house and demonstrate the prod- | 
ucts of the world-wide automo- 
tive industry put to shame the 
plans which most of us with 
lesser visions have thought prac- 
tical. I am hoping that we can 
get Roy to release through these 
columns the complete story of his 
plan, which while staggering in 
the breadth of its conception, 
may merit the serious considera- 
tion of the many forces now 
working on various schemes and | 
plans. Anyway, if you want to be 
fired with a new enthusiasm and 
a great optimism as to the future | 
of this business of ours, spend an | 
evening with Roy Pelletier, who 
disproves for all time the theory 
that there is no such thing as a 
“perpetual motion machine.” 
Thank God, he is one for he has 
contributed a lot to this business | 
of ours and from what I learned 
last night he has a lot more to 
contribute. 


ot * 


THE SUB-ZERO weather of 
the past few days in this section 
of the country will be helpful to 
the manufacturers in that it will 
serve to check the flood of new 
car orders which were rapidly 





becoming embarrassing. It will 
be only short-lived respite, 
however, for the pendulum has 


swung back towards greater sales 
and nothing can now stop the 
demand of the market for new 
automobiles. 

Please read those words again 
and try and think back to one 
year ago today. Had one have 


| works manager. 


/comes to Reo 


| dared to write them, they could 
have been used as sufficient evi- | 


dence for commitment to any | 
institute for the feeble-minded | 
and yet you do not even questiort | 


their authenticity today.—G. M. S. |]| 


GM Consumer 
°33 Sales Show | 
48% Increase 


(Continued from Page | 
pared with 510,060 in 1932, an in- 
crease of 48 per cent. Last De-| 
cember, U. S. consumer sales were 
11,951 units compared with 19,992 | 
in December, 1932, and 35,417 in | 
November, 1933. 

U. S. dealer sales, according to 
the report, totalled 729,201 in 1933 
compared with 472,859 in 1932, an 
increase of 54 per cent. Decem- | 
ber sales were 11,191 compared | 
with 44,101 in December, 1932, and | 
3,483 in November, 1933. 

Dealer sales in the U. S. and} 
Canada, together with overseas | 
shipments, totalled 869,035 in 1933 


| compared with 562,970 in 1932, an | 


increase of 54 per cent. Sales in 
December were 21,295 compared 
with 53,942 in December, 1932, and 
10,384 in November, 1933. 

January dealer sales in the U. 
S. were 46,190 compared with 72,- 


"7 


27 in 1933. January sales to 
dealers in the U. S., Canada plus 
overseas shipments were 62,506 


| . » 
| compared with 82,117 for the same 


month a year ago. 


Fitness Named 
Chief Engineer 
at the Reo Plant 


Lansing, Feb. 9.—Appointment 
of Ray J. Fitness as chief engi- 
neer of the Reo Motor Car Co. 
has been an- 
nounced by Ray 
A. De Vlieg, 


Mr. Fitness, 
widely known in 
the industry, 


direct from 
Chrysler, where 
for the past 
three years he 
has been exper- 
imental engi- 
neer. He was 
associated with Chrysler for 10 
years and has in all 27 years serv- 
ice in the automobile business 
with Continental Motors, Stude- 
baker and Dodge Brothers. 


The appointment of Mr. Fitness 
will enable H. T. Thomas, veteran 
head of the Reo staff, to devote | 
virtually all his time to the duties | 
of chief research engineer. Mr. 
Thomas has given the industry | 
many of its major developments, | 
the latest being the Reo Self- | 
Shifter, the automatic transmis- | 
sion which, it is said, will soon | 
come into universal use as the | 
result of its success in Reo cars. | 





Ray J. Fitness 





| uncovering 
of marketing practice. 


IN THIS 





(Continued Jrom Page 1) 


subterfuge of some _ sort for 
purposes of gaining data or in- 
formation to guide it in other 
directions towards the elimination 
of trade abuses or to assist in the 
of ulterior processes 


It is the avowed purpose of the 
National Industrial Recovery Act, 


las passed by Congress, to revive 


and rehabilitate conditions of em- 
ployment and general welfare in 
U.S.A. Gainful work in the com- 
ponent trades constituting the 
industries is one of the principal 
objects of the Administrative 
forces created that Act of 
Congress. 


by 


This reason being acceptable I 
will presume to unalterably state 
that within the meaning of its 
objectives the Act itself stamps 
advertising as an industry. 

So many irrefutable facts are 
available from the sources of ad- 
vertising revenue that it 
not be necessary to enumerate 


| them at this time. 


The facilities of Secretary Ickes 


| 
CORNER | 


| promise 
| 000,000 worth of trucks could 


should | 


disposal places him in the posi- | 


tion of acquiring the “pros and 
Cons” in voluminous mass from 
those authorities who know the 
facts and principally the man who 
spends the advertising dollar who 
can testify of the results created 
thereby. 

But to get back to the original 


surmise that prompts this com- 
munication to you: No one 
would question the intelligence 


of Mr. Secretary on this subject 
whose knowledge in such mat- 
ters is not alone academic, but 
we can respectfully question ex- 
actly what his ultimate object is 
Gainful employment amounts to 
many millions in advertising and 
embraces many trades. 

The idea may appear fanciful to 
some, but so are most experi- 
ments. It is, however, within the 
scope of sound reasoning to sur- 
mise that perhaps the bootlegging 
of gas having assumed enormous 
volume may be the ulterior, ulti- 


mate or “what have you” objec- 
tive. 
At any rate I, personally, am 


| convinced that this is not a direct 


attack, but designed to accom- 
plish some other purpose kindred 
to the Oil Industry and for the 
benefit of that industry, which 
for reasons best known to Sec- 
retary Ickes it is desireable to 
employ unusual methods. In my 
early days one of the things I 
observed is that when hunting 
you could usually catch the male 
by first ensnaring the female, 
an odd procedure to those not 
fully acquainted with the facts 
relating to the subject, but per- 
haps—Again, there is the math- 
ematical formula of triangulation 

“quien sabe?”—J. F. Sherlock, 
New York. 


(Continued from Page 


which the Fargo 
Corp. was the low bidder, are 
being held up by War Depart- 
ment officials. 

Credit for one of the first steps 
in initiating the inquiry appar- 
ently belongs to the Marmon Her- 
rington Co., officials of which are 
reported to have been approached 
by members of the alleged lobby 
with representations that con- 
tracts could be obtained for the 
payment of a commission said to 
have been placed at $50,000. The 
company summarily rejected the 
proposition and reported the mat- 
ter to the White House. 

Attempt to Muscle In 

A second effort is reported to 
have been made to get the com- 
pany to employ a member of the 
law firm to represent it before 
the War Department on the 
that a contract for $1,- 
be 
obtained. This offer, made di- 
rectly at the Indianapolis head- 
quarters of the company, accord- 


gram, upon 


ing to investigators, was sum- 
marily spurned as the first one 
had been with a report again 
being made to Washington. 

In connection with the pur 
ported ring’s alleged efforts to 


peddle the motorization contracts, 


1) 
it is said that sufficient influence 
was boasted to obtain changes in 
truck specifications to give indi- 
vidual bidders an advantage. In 
the search instituted yesterday 
for an important missing witness 
in the inquiry, the objective is to 
learn from him whether and to 
what extent changes were made 
in specifications prior to the re- 
quest for bids on the program 
which is financed to the extent of 
$100,000,000 out of Public Works 
Administration funds, 
Witnesses Called 

Several 

tor 


representatives of mo- 
companies have been called 
to Washington to testify before 
the grand jury in an effort to 
clarify the entire procedings. 

All witnesses the case, 
cluding Assistant Secretary of 
War Harry H. Woodring jr., in 
charge of awarding the contracts; 
Lieut. Col. H. W. Cook, Indiana 
National Guard official and a 
director of the American Legion; 
and H. L. Plummer, assistant 
national adjutant of the Ameri- 
can Legion, have been required to 
sign waivers of immunity prior 
their appearance before the 
grand jury. This, however, is 
described by investigating offi- 
cials as mere routine. 


in in- 


to 
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WORLD LEADERS... PEOPLE OF AFFAIRS... 


DISTINGUISHED VISITORS... 


. for forty 


years 


have been stopping at The Waldorf-Astoria in 


New \ ork. 


for its world-famous hospitality 


Not alone for its prestige, but also 


. its amazing 


faculty for catering to individual likes and desires. 


THE 


WALDORF<ASTORIA 





PARK AVENUE 
49TH TO 50TH STS. 
NEW YORK 
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COMPLETE TWELVE MONTHS AMERICAN PASSENGER 


January Sales 
CHRYSLER GROU FORD GROUP GENERAL MOTORS GROUP HUDSON GR’P 


In San Antonio 
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This gives San Antonio two Pon-|,. 1... 33] 240) 240) 893) 3691; 5064] 5092 6} 5098] 415) 11) 9661) 15] 433| 1469) 12004] 739) 84] 823 
tiac representatives, the other be- aes. 32] 187) 228] 318| 1120| 1853] 3979) 26| 4005] 405) 36] 5474 15] 228] 735] 6893} 434] 172] 606 
ing Goad Motor Co. --°334 467, +269) 1338) 4107) 6181] 3861 21| 3882] 287; 39| 7253 11|/ 241) 653! 8484] 294 19| 313 
S. A. Motor Co. under S. W. | Kentucky 32] 340) 286) 444) 1569) 2639] 3819) 23] 3842] 325) 22) 4798) 9} 117] 390! 5661] 346) 65) 411 
Smith, general manager, has a 33] 130) 103| 813| 1963| 3009] 4665) 18| 4683] 231) 32) 6865) 25] 170| 36 | 153 
taken over the Continental fran- | Louisiana ‘ | , " 2) 7685] 136 17 153 
UE OnE ott woe geeeael caw — 32 98| 124/ 343] 552|_1117f 3509] 24) 3533] 273) 54) 4048] 15| 143] 247| 4780[ 69] 23] 92 
ing of the 1984 cars in a few days. | Maine 33) 93) 86 472) 1407; 2058] 1910;  9| 1919] 319| 17| 2547| 27| 267| 696 3873] 526| 36) 562 
February sales have started off | ______ 321 _103| 71) 176) 745] 1095] 1646) 11) 1657] 419] _35|_2274) 34] 208) 600) 3570] 404) 106] __510 , 
with a bang. With Plymouth and | Marvland '33[ 518) 266 897, 3337) 5018] 3605, 11| 3616] 554) 34 6810) 39! 459| 1408| 9304] 526, 50| 576 
Chevrolet again in the field, sales —— 32] 385) 337/ 390) 1490| 2602] 4036, 15) 4051{ 560) 61| 6868} 41| 233) 863! s626] 465] 146) 611 
| 4773| 26668] 2702) 279| 2981 





33] 1282) 753) 3413) 9204) 14652] 13400) 113) 13513] 2389] 174| 17276) 266) 1790 
'32] 1036) 687] 1138| 5262) 8123] 11163] 184) 11347] 2912) - 241| 12613) 271| 1485) 3230) 20752] 2334] 597| 2931 
33] 1125) 824! 6235) 10936! 19120] 26468 120) 26588] 1781) 192) 22253) 185/ 2299) 5431) 32141] 3463) 190) 3653 

14222 208| 1688 2337 | 20890 | 2440 760 3200 





activities have picked up, with 34 a 
new car sales being reported for Massachusetts 
Feb. 5, the largest single day in ae 



































many months. — Rilchlgnes __ 82 f 1122) 1541] 1350; 5408] 9421] 20515) 228] 20743] 2030] 405 ) 
February, while a short month, 33 516, 272) 1173| 5274) 7235] 6730) 35) 6765] 797) 48| 10863| 53) 705| 1548| 14014] 494! 50| 544 
5843] 789) 62) 8536) 53) 682) 1197| 11319] 420] 197| 617 


Minn ‘ i 
— 32] 591| 294) 450| 2532) 3867] 5785| 58] 


— 1271; 1645] 2852; 5| 2857] 101, 6) 5274, 3] 50| 378| 5812] 65) 3| 68 


will probably show a heavy in- 
33 | 98 33) 243) 


crease in reported sales. 


























Mississippi = ogo] 52/35] -63|_—=«220| «370 1833] 8} 1841] 99/1/3053 2| 42] 91] 3288] 19 4| 23 
, ‘ 331 712 790 2774; 8999| 13275] 7850! 65) 7915] 1003 72 16431! 100) 1107) 2440| 21153] 665) 69| 734 

Missouri | | | 
Goodyear Cotton, Canada ________*82] 666! 1086) 1070} 4098) 6920] 8543)  97| 8640] 1324] 128] 13956 97| 883} 1661| 18049] 719] 190] 909 
. 33] 122) 59! 353) 998) 1532] 1248) 3} 1251] 185) 6| 1947 5| 173) 416, 2732] 146; 15| 161 
To Retire Bonds Mar, 1 | Montana 32] 86, 70|_—87|__—353/_—ss96f 1014; _—2|_ 1016] =174| _—6|_1411| _—2|_—s0o|_«276| 19290] 74) 43) 117 
254| 14] 268 


Montreal, Feb. 9.—Of interest ~ °33) 155! 92) 566 2796| 3609] 3770) 7 37771 289| 13) 6464) 10) 376) 816) 7968] 
20 






































ge gg alg Alay se 9- od Nebraska = 32] 172) 60/206) 7721/1159) 3433) 3453] 344| 19] 4143) 18] 231) 557, 5312 141] 66| 207 
is the official announcement that | Nevada 331 21 27) 49 216 313] 316| 1| 317] 55 4 431 8| 34 87) 619] 3 1) 4 
teat of thn eubeiiiess the |. __°82] _—50/_~—s28} _—35| ~—s121| 234 310 7; 317] 115/12] 394 7| 24) 47] s599f _5| 15] 20 
Goodyear Cotton Co. of Canada,|New Hampshire '39! 113 83/ 266 854) 1316] 1545, 6 1551] 211) 10) 2051) 7| 182) 393) 2854] 327| 6, 333 
will be retired on March 1. = 82107} _=(111| 89} ~_—«656} 963] 1292) 16] 1308] 272| 11] 1443) 10} 127) 308) 2171] 193) 44] 237 
The cotton company was formed | New Jerse ’33| 1370 894! 3345) 8095 13704] 9874! 101) 9975] 2614) 243) 16065) 245| 1841) 5455) 26463] 1269| 120) 1389 
in March, 1926, and the rubber} S32] 1393] 1072| 1137| 5451] 9053] 8488] 150) 8638] 3206) 439) 13157| 242] 1411| 2530) 20985] 1319] 413] 1732 
company entered into a contract | Vo nicg 331 = 63 5 184 536) 788] 1012 5| 10171 102 3) 1367| 2) 74) 217; 17651 = 23) 1, 24 
to purchase fabrics at a price 32] 35 141 66 166) 281] 794 1} 795] 150] 9| 852! 3} 23) 75! 1112] 14! 7 21 

4646; 487| 5133 





which —, ie _ *331 4701) 288411609) 27147) 46341] 30004) 474) 30478] 8625| 1003) 46827| 789| 5853|13119| 76216| 
a a Sees SSS es | "32| 4371) 3766] 3473| 17807| 29417] 25050) 720] 25770] 10498! 1629] 37440] 702) 4275) 6578| 61122] 4078! 1249] 5327 
6855, 26) 6881] 378) 24/ 11356 16) 239) 1315) 13328] 777, 40| 817 




















fund requirements on the out- nee —_——— = - 
standing bonds. Bonds to the par | North Carolina 331 456 150/ 962) 5360) 6928| = z ee ‘Bar ; 
value of $2,000,000 were authorized | ——__ __‘382] 347/132] 394] 1201] 2074] 5179) 18| 5197] 359) 28) 5508 27| 176| 501| 6594] 398) 102] 500 
and issued. At Dec. 31, 1932,| North Dakota 33 1 49, 44 142 939| 1174] 1324) 2} 1326] 98| 2069) 99| 323) 2589] 36) 3 39 
bonds of a par value of $100,000|___ , 32] 43, 26 79| 295| 443] 1188 2} 1190] 119! 1} 1591) 69| 118) 1898] 32] 10 42 
2311! 276! 27452) 258! 2148) 5005! 374501 2657! 204! 2861 


"337 1999) 2051| 7450 21211! 32711] 20068| 95] 20163] 
—— _°B2) 1443) 2566) 1718) 8179} 13906] 15108] 165] 15273] 2095| 348) 16712) 203) 1459) 3058) 23875] 2154) 497| 2651 
ea °331 322) 224) 1891) 3904) 6341] 5796! 17| 5813] 660| 44 13208; 40| 402) 1406) 15760] 186 24, 210 
eer 32] 273) 281! 633/ 1277| 2464] 4477| 24) 4501] 634) 64) 7145! 27| 174) 809| 8853] 130] 46] 176 
118! 385! 3845] 249! 13) 262 


had been redeemed and $548,500 Ohi 
held in the treasury leaving $1,- “0 
351,500 in the hands of the public 
at that time. As Goodyear Tire 
& Rubber Co. of Canada own all | 





























331 227| 201/ 695) 1821| 2944] 2304) 20) 2324] 245) 13) 3074 10 
1906 10] 122| 205! 2567] 90 48! 138 











the 5,250 no par value shares of | Oregon aa | oo oat pe | — oa “ae ane 

the cotton company outstanding, eee 32] 174) 157} 158) 611 1100] 1730) 26 1756] 305! 19 | +8 | 

the only capital liability earnings | Pennsylvania '331 3499) 1843! 8371) 22809) 36522] 22557) 177) 22734] 4311! 361| 33039) 374! 3840) 7799, 49724] 3088! 229) 3317 
32] 3293) 2557| 2857/ 12504| 21211] 18337| 233] 18570] 4686] 493) 24583|  445| 2213) 4470! 36890] 2715) 742] 3457 





in future, after prior charges, will ae oe ie 
331 286) 321] 429) 
‘321 283| 329! 197/ 1100) 1909] 1428! 23! 


331 (125) +58) 617| 2464) 32641 3352) 2} 33541 165) 2) 6188 


2038| 3074] 2039! 19! 20581 395) 20) 2994) 41] 187| 786 4423] 319) 26) 345 
1451] 467/ 47 1914] 51| 115] 498! 3092] 292) 64] 356 


accrue to the parent company. | piode eae 
107, 477, 6942] 316, 8| 324 





South Carolina 





























Just a Tool es ‘32 | 93) 114 139| 409| 755] 2292)  5| 2297] 181) 6| 2738] 8} 59 195) 3187] 134) 40] 174 
South Malate 331 64) 51) 260/ 749 11241 1077; 2) 1079] 73) 4| 1811 2| 138! 245) 2273] 71 4, 75 

P U B L a Cc L T Y ee: eee _ "824 95] 61] 129] 362! 647] 1093) 2} 1095|[ 108 2| 1379! 7| 151! 143! 1790] 50 15| 65 
‘Cottman °331 249! 137) 695) 3752 48331 4121| 16) 4137] 250) 23) 7838 19| 273) 563! 8966] 387, 15, 402 

_——“(;w*é—C*sésSDYUESse219] =159| 324] 1114 1816] 3195) 16) 3211] 289! 33) 4489 31] 140] 225] 5207 | 233) 38] 271 

723) 3353| 42884] 701| 36 737 


But It Belongs In Your Merchandising 


’°331 1083) 430) 2674) 11239| 154261 18462) 47| 185091 1557| 78) 37116) 57] 


















































Kit. Texas 
No sales premotion campaign is com- = : _ ‘821 878! 529) 907! 2460! 4774] 13620] © 64! 13684] 1786] 123] 18592| 86| 328] 1438| 22353] 443! 126) 569 
plete without it. Utah 331 =©=6©79| 70! 272); 1026 14471 923) 6, 9291 132! 7| 1432! 3} 113! 180! 18671 140 9| 149 
i memaeey of peatact Secemes well ane ‘32111! 54] —sez}_—75| 3074 725] ss} 730) = 131! —s7|__—s88a}_—s4)_—7|_108) «1190 102/ 36] _—:138 
Te rounds cut an advertising campeien Vermont "331 «690 = 46-167, 619 +9221 = 760) 1} 761) 137 5 1032) 12) 126! 314) #1626] 243) 23) 266 
and makes even the smallest budget go ; ‘32177! 48! 94} 395) 614] _— 902 3] 905] 235) 7|_ 1055] 9|_—ina|_ 248) 1665] 221! 52/278 
further. Virginia ’331 «©312' 346! 1016 3461! 51351 5421! 13) 54341 415 18! 7954) 16) 316) 1249! 99681 553) 31] 584 

"6 ‘ | 2qQ9! wal ‘ . OAwe . ! or MOE ror! xo! renga! 6 | onl Kan roe! OK 

To use it with your advertising is | —_— ae ar +3 -Ree eat aa = ee ai 7s ats 7 as ea ae a a a 
0) agagaan nat me — you | Washington ‘321 350! 306) 329' 1364) 2349] 2832! 30| 2862] 542| 36! 2676! 24) 310) 470| 4058] 217| 112) 329 
a? «see ae eee W. Vireinia. 33! +367| +170 1178) 3246) 49611 3243, 15| 32581 250) 21/ 4534| 15! 293| 663, 57761 444| 16| 460 
fol wae 32] 275! #171! 384! 1217] 2047] 2463) 15| 2478] 245! 24) 3056! 21] 152] 465) 3963] 323| 71| 394 
Wi ‘ °331 489' 414) 1858! 4979| 77401 5489) 29! 55181 808! 64! 8167) 77! 912! 1919! 119471 847! 89] 936 
eae 321 478) 488! 602! 2488! 4056] 5233{ 30! 5263] 1129! 139! 7675!  74' 664! 1252! 10933] 798] 239] 1037 
Ww ae °331 0 0©=640!) 3=— 24) «221! #429457) 7421 ~ ~&# 575) 3) 578! 105! | 1083 2 52! 168! 14101 97! 2| 99 
vos 321 ~=664!)— 9!) zol,—saaso!) 42559! 11 560] 150! 6) 773! 1! 55) 78! 1063] 95] 16] 111 





149! 935! 1469! 28701 3681!  24/ 37051 497| 38) 4023! 25) 432) 1082) 60971 372| 32! 404 
3211] 546| 76| 4072| 22| 363| 782| 5861] 348] 75| 423 


- AT & s|.. aie, °3301 «317 
on. of Ce "321 245) 298] 346! 889! 1778] 3153|__ 58! 22) 363) 7! a 4: 
TOTAL—Entire U. S. ’33128677/21260\86062|249667| 385666 I 311113] 2112/3132251 43809| 3903/474493| 3709/35295'85348|646557 135831! 2946! 38777 
°32 | 26016/25311/281111111926!191364] 258927! 3179/262106] 49708! 62691322860! 3848/24128147926!454739 128778] 8641! 37419 






7338 Woodward Ave. {* Telephone 


Detroit, Mich. ; TRinity 2-0268 and Dist. of Col. 











AUTOMOTIVE DAILY NEWS, SATURDAY, FEBRUARY 10, 1934 








CAR REGISTRATIONS BY MAKES AND STATES FOR 1933-1932 


S’BAKER GR’P 





W.-OV’D GR’P 





NON-AFFILIATED MANUFACTURERS 





































































































































































































































































































































o | 2 
STATES = s 3 
2 —_ ° 
o = E S 
~~ § 2 2'4 
£ e 3 es 
wn cm ole ae 
"33 88 2 39] 14514 
Alabama ; ‘3286 9} 175 74 89 | | 50| | _ 68 35| | 8375 
5 33 75| 60) 135 24 24 3] | 5| | 1) 23; = «:14| | 3625 
—— 32 | 66 69| 135 | 21 5| 26 9| | 1 1| 75] 22 2| q | 2529 
ra "33 33) 51| 84 25 3| 28 6 613) 7 8 8=6©| 22) 12], | 38) 12) #425) 21; °&4«x 11626 
Arkansas "32 32} 43] 75 | 31 2| 33 16| 5| | | 57/21 | 81] _ 12 2| 18! 1 7094 
California 33] 1963| 2364|,4327] 2585| 19) 2604] 760! 301) 149} 79) 929) 504 7| 901| 696| 152) 299| 65] 98068 
32] 2241] 2796) 5037] 732} 406] 1138] 1206] 161 73| 1270! 653] 50] 1405] 762] 240] 275] 547] 70721 
33 93| 163| 256] 110 6| 116 66) 7 4" 71) 31) | 149, 64, 26) 35 7] 11739 
Colorado 32] 147| 227) 374] 238] 23) 261} 142) 1 9) 98| 44! 9) 193] 60} 24) 26) tof 10252 
Cc ; 331 316] 435| 751] 154 5| 159 80! 18| 19| 45| 187| 145) 1| 274| 273) 54) 124 8] 24213 
Onnecticut’ = s39| 337| 441| 778] 232| 35| 267| 200 3 60| 300) 162] 21] 431) 314] 51] 109| 23] 17578 
33 40| 43) 83 18 18 10) 8| 4 6| 18 | 30) 46 3) 3 1 4119 
Delaware "321 44] 44] 88] 46 2 is | s| 2 5 7! 16] 1] 70! 48 3 1| 20} 3182 
Florida 33] 100) 115) 215] 529 3| 532 48| 957, 62) 23) 129) 25 3) 47| 49! 7| +40 4] 17924 
"32 76, 100/ 176 123] 13| 136] 122) 862 48} 184, 73] 87) 112} 83! 16 40) 415] 13936 
Gini 33] 197] 260) 457] 247] 2| 249 62} 212) 36; 18) 123) 111 3} 36, 88 6| 30 | 24119 
32] 233] 252) 485] 151) 12] 163 44) 210 30| 118! 145} 24! 133] 100) 21) 28} af 1415: 
Idaho 33) 26} 22) 48] 22, 23d 8 1| 26) | 29, 44 4] 3463 
> 32 25; 26) 51 28 9| 37] 27 4 2} 36| _—i3¢i | 56) 1| 7] 15 2109 
Illinoi 33] 697) 1335) 2032] 706) 43) 749] 404) 21| 177) 117) 637) 424) 4| 756| 845) 185) 185) 57] 85460 
— 32] 827| 1851) 2678] 1615! 202| 1817] 1038| 13) 126| 922) 668] 77| 1495) 918] 239/ 230) 3832] 62164 
Indian 33] 609) 876| 1485] 471| 5| 4761 261! 45) 150) 4| 323) 130) 8| 137, 116 18 45) 29] 40176 
srssrunamag 324 #560| 757| 1317 887 44] 931] 384) 15 | 389] 817| 197] 121] 269] 154] 30 54| 120] 29202 
' °33[ 255) 347| 602] 121 5| 126 18, 11) 163 2} 72) 82) | 157) 60) 6! 32) 22] 27286 
owe 321 281] 262] 543 576 34] 610 94| 10 3} 102) 66! 4] 226) 92) 6) 40) 62] 19525 
’°33[ 321) 300) 621] 197 6| 203 29; 11) —~=—«:19) 6, 100| 54! | 102) 32) 16 48) 5] 24238 
ansas B32 223! 208] 431] 399 34| 433 98| 14 10 92} 70] 9| 163) 38] 28] 21) 25 14789 
33] 242) 253) 495] 309) 2) 311] 83! 87, 85} 16; 94) 92 | 644 70! 21| 31 7] 20316 
Kentucky 32] 271] 207| 478] 348 42| 390] 126 53 , i 5| 65| 95) 36 101) 3998 13 a 32 14092 
SL ’33 | 124, 136! 260] 93 6| 99 144 66) 15 6} 40; 26, °#&| #178) ~~ + 38( 6) 17] 51 16300 
Louisiana 32] 170] 125) 295] 92) 9} 101 65| 123 | 4 56) 47 4| 298) 54 8} 14) 26) 10627 
wees 33] 125) 123) 248] 28 | 28 1, 2 8| 11) 94) 21 | 146) 52 8| 42) 1] 9074 
aine 32] 206) 188] 394] 121 19} 140 30! 17! 84 30 5| 225| s9| a1! sé 5] 7908 
Siauleind '33| 230| 332| 562] 234 4, 238{ 169! 22; 21; 11| 169|  89| 154) 146, 38| 37, 23] 20193 
arylan 32 304| 332] 636] 323 40| 363 239! 5 32] 179] 115 3| 282! 189] 39] 55| 70 18097 
331 600) 997| 1597] 432| 8| 440] 116) 88 71| 114! 389) 501! | 1026) 626) 155| 272| 39] 63248 
Massachusetts +39] 58] 1187] 2045] 647| 165] 812] 469| 26 | 129] 542) 595] 47] 1686| 704] 202] 247) 147] 50804 
wae 331 534) 627) 1161] 401! 4| 4051 123) 13) 478) 7, 599| 258 1, 264) 443) 29) 293) 106] 85682 
Michigan 32] 828] 734) 1562] 661) 59) 720] 308) 6 | 12} 829] $92} 65) 434] 485] 94) 336| 189] 60186 
pee 33] 370| 517 aaa 260) 4, 2641 45 8} 51; 10| 185) 294 | 179) 184) 19} 79 66] 30829 
Minnesota = ‘a2 878] 499| 877] 635) 70] 705] 133) 7} | __8|_ 292] 268! _5|_326| 211] 22) 81] 45] 24626 
Se aa 33) #31) 51! 82t 21 2; 231 9 70 3 2) 2 6 455 4 |  #| °&4'F 10628 
Mississippt =— 3275) 59! 134] 58 2} eof  3' 19} | J3| 14 31 | 95] 10 2| | 1] 5892 
: : 331 356) 497, 853] 414) 16) 430] 105) 14; 44{ 34! 293) 173) 8! 300 209) 116 91, 26] 45773 
Missours 32] 345] 556! 901] 929 120| 1049] 472| 21 | 31} 424) 328] 86] 564) 226] 123] 143] 132] 39018 
331 «96 76 +1721 ~~ 33) 3| 36] 9 2 3 7; (31 5| | 56 10° #7) #«2+6 £21 6056 
Montana __ "32 | 38| 78) 116] 81 17] 98f 25) 7 | 8 23} 11 6 93) 7| 5] 12 30] 1099 
"331 153] 228 3811 95) 3} 981 43 1 6 2) 65| ~—«35! | 64, 40; 7 +19) 10 16393 
Nebraska = 32] 175! 166) 341] 372| 33) 405) 48 7] | at) 86] 4| 107| _32| 4) 27| 12] 11260 
—— "331-22 16, 38] 8| 9] 4 1 1 10 a a ee ees ees | ee 
Nevada _ 732] —18]_— 46] — 412] | 12] 8 3 16 3] | 2) 22| 1| 2| 4] 1326 
eke 331 129) 123) 252] 29) [29] 7 «+2 «14, «26 «54)— 19) 89| 29 8! 34 &4x+41|| 6597 
New Hampshire : ‘321 135] 118] 253] 90) 12} 102 38} 2] S| 8} _—8z]}_—sa9] __—s}_—s 195] 39] ~~} Ss 22] Ss 5467 
re Ti 331 589| 1059 1648] 450, 25, 4751 257) 48, 91) 69) 348) 353| 7] 561) 548) 208) 151| 143] 56438 
ow Jer oF 32] 893] 1358] 2251] 929] 283] 1212 532 22 99| 575| 494) 79] 1127| 795) 298] 193) 254] 48339 
, : 331 ©«638| 442) 80; 4| | 4d a ee ea 122, 11, 21 3716 
New Mexico 32] 25] 21) 46] 15| 4| 19] 5] 4; = 7| 2} 22] 10) 1| 2 6] 2334 
a 331 1412) 3720| 5132] 2400| 106) 2506] 839) 65) 310) 377) 1525) 1359| 31| 2192) 1901| 531) 658! 169] 175763) 
New Yor 32] 1824] 5794] 7618] 3327| 792| 4119] 2160 16) | 460! 1923! 1604] 354) 3971| 2429) 624! 736| 642] 148322 
. °33) 176) 215) 391] 119) | 119 42) 342) 96 ass 8| 765 51; 5 26 61 29191 
North Carolina 4.35) j95/ 99) 224] 149! 5| 154§ 115/219! 2; 3a] 24 2} 47 55| «10 6| 25] 15280| 
‘331 «47,34, sit afi CECE “12; dE Tata 8263 
North Dakota »30) 7) 41! 111] 161! 10! 171] 5| ij 1s} 13] 3] 48] 8 | 3} 11] 3959 
— °331 959| 1442) 2401] 1759, 14 17731 435) 47; 409) 70) 901{ 422| 3| 637) 555! 125! 204 46] 101213 
Ohio __°82] 1045] 1147] 2192] 1953) 261/ 2214] 853) 16 ' 130! 863) 810! 63) 985| 592) 85) 220| 233] 64961 
33] 130! 205| 335] 69) 5, 741 104! 4 4 5( 56| 27 “| 91) 41) «24! 8) 71 28914 
Oklahoma 32] 127] 170] 297§ 206]  9| 215] 107 6| | _11{ 54] _53|__—4|_—«-108/ +103] ~—25|_—28|_ a2] 17027 
331 154) 2081 57 2} 591 18 20; 15 17) #177) ~~ + 19) 1) 119 +41! 10) 40!) 4 10123 
Oregon 321 92] 168] 260] 100 43] 143] 38] 2) ' 11} 187] 14] 2| 208! 40!) 8} 28} 39] 6491 
’331 1067, 1520) 2587] 1099, 14 1113] 394 189, 247| 133, 1055) 820] 3} 965) 979; 163) 364) 1161 121425 
Pennsylvania 32] 1369| 1928| 3297] 2970] 300] 3270] 1029] 157! | 233) 1332! 1875] 139| 1908| 1095| 194] 367| 316] 95340 
331 73) 149) 222] 119 | 119 23) 3 9, 24, 67| 68) 1| 147) 46, 45! 71! £4.49 10749 
Rhodelsland +59) 156! 132| 288] 160| 18) 178 79| 7 39! 100! 86! 3} 71] = 72] — 47] = 47|_ 3] 7958 
. ‘331 52) 62) 114] 218) | 218f 28] 231, 16 83 = «17/ 34| | 24, 16 (Ql 7 1] 14591 
South Carolina 32] 52) 30] s2f 40) 2) 42) 43) 119) 1} 31} 52] ~—t_=az}__—2| | _s| _1f 6811 
331 101) 76) 1771 ~~ 22| z=) x vz YY ay 22 - | 2 si 0} 6 2 4849 
South Dakota 430] 98] 80! 178] 74 8} 82] 10) 6| | 27] 384i 1] 40! 6| | 2| 17] 4001 
331 159) 281; 4401 303 3; 306] 26 308) 184! 5) 97° 22; #«2»121! + #«78| Si) 5! 14) +&2451 19880 
Tennessse 321 161) 164] 325] 213] 14] 227] 82} 1831] | 13! 94! 82] 2] 117] 68! 13! 16! 21f 11696 
a 331 749| 690| 14391 265) 1; 2661 174) 120| 86' 25) 275) 144 | 156) 128) 46  27|  #45t 80447 
= 824 657) 600] 1257] 435] 31! 466] 247! 35| _| 39| 320) 185) 8} 258) 159| 73] 104) 63] 44594 
Utah 331 = 333) S55 881 ~—«20) ' 201 7 7| 9 5) 65 10) | 65; 21; +| +13| #2 4704 
—_____——sS*82G 40] — 52] S219} | 23] 28/ | 4| 66] 23) 2] 66] 35) 1| 7| 179 2729 
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Coming Events 


FEBRUARY 
10-17—Kansas City, Mo. Annual Automobile 
Show. 


10-17—Syracuse. Annual Automobile Show. 


15—Black Hills, S. D. Annual Automobile 
Show. 
17-21—Trenton, Annual Automobile Show. 
17-25—San Diego, Cal. Annual Automobile 
Show. 
17-24—Long Beach, Cal. Annual Automobile 
Show. 


19-24—Memphis. Annual Automobile Show, 

19-27—Des Moines, ta, Annual Automobile 
Show. 

20-24—York, Pa. Annual Automobile Show. 


19-Mar, 2—Denver. Annual Automobile Show. 
20-24—Evansville, ind. Annual Automobile 
Show. 


Annual Automobile Show. 
Annual Automobile Show. 
Annual Automobile Show. 


20-27—Baltimore. 
21-25—Peoria, Ill. 
22-27—Rochester, 


MARCH 

i—New York, Metropolitan Section SAE 
Meeting. 

4-6—New Orleans. Annual Automobile 

5-9—Washington, D. C. 

of Testing Materials. 


8-10—Seattle. Annual Automobile Show. 


Show. 
American Society 


10-16—Lowell, Mass. Annual Automobile 
Show. 
| 10-17—Minneapolis. Annual Automobile Show. 


Auto History Book 

Pittsburgh, Feb. 9.—A book de- 
picting the part played by auto- 
mobile manufacturers, distribu- 
tors and dealers in the life of the 
nation and how these roles will 
be changed through operation of 
the code of fair competition is 
being written here by E. H. New- 
meyer, business manager for C. 
A. Rehtmeyer, Inc., Hudson and 
Terraplane distributors in this 
district. 








the latter NADA field representa- 
tive and the oldest in point of 
service of any on the association 
payroll, I got a new slant on the 
used car situation as brought out 
by the new way of compiling 
prices. 

First of all, there is a shortage 
of used cars, which condition will 
continue until new car deliveries 
change the situation, which will 
not be for some little time. Then, 
too, used car prices are advanc- 
ing. Dealers are taking kindly to 
the book and look to it eventually 
as the solution of what we here- 
tofore have called the used car 
evil. The NADA is receiving en- 
couraging support from all sec- 
tions of the country and it is 
most likely that in another year 
we will be asking ourselves why 
this wasn’t done before. 

* * a 

IT OPENED my eyes when I 
was told that half a million used 
cars have been sold since the 
book came into existence. The 
December issue took in Septem- 
ber, October and up to Nov. 8 and | 
the sales reported totaled 234,000. | 
The January issue accounted for 
116,417 and February 90,000. Pos- 
sibly 10 per cent of the sales| 
reports do not figure in this be-| 
cause of having to be held out} 
because of lack of sufficient in- | 
formation. Then, too, the listings | 


Sparks By 


(Continued from Page 1) 





do not take in anything prior to 


1928 and there are quite a few 
ears older than that sold. 
One gets a faint idea of the| 


dollar volume of these transac- | 
tions when told that the January 


book represented $29,716,764 in 
sales, with an average price of | 
$255. The best seller was the} 


1929 model, representing 27.8 per 
cent of the total. The $255 aver- 
age is most likely to be increased 
some in the March guide, the 
way the market is going now. 


THE NADA had only a mem- 
bership of 2,200 a year ago when 
Fred Vesper took it over and 


many of them were non-paying. | 
26,000 


association has 
and it is predicted 


Now the 


members by 


Nash Announces 
Signing of 18 
More Dealers 


Kenosha, Feb. 9.—The following 
new Nash dealers have been an- 
nounced by C. H. Bliss, vice-presi- 
dent and director of sales: 

Court Hammel Motor Co., On- 
tario, Calif.; Wauseon Battery 
Service Station, Wauseon, Ohio; 
Rice-Chisholm, Inc., Rutherford, 
N. J.; Nash Auto Sales Co., 
Athens, Ohio; Wiles Motor Sales, 
Piqua, Ohio, and _  Alexander- 
Thompson Co., Lexington, Ky. 

Woodland Garage, Woodland, 
Maine; Wright Bros., Carrollton, 
Mo.; Packard Akron Motor Co., 


Akron, Ohio: Nash Augusta Co., 
Augusta, Ga.; Nolen Automotive 
Co., Denison, Texas; Twin-City 


Nash Co., East Chicago, Ind., and 
Stafford Hannen, El! Monte, Calif. 

Smith Motor Co., Santa Maria, 
Calif.; Edward P. Jester & Sons, 
Baltimore, Md.; Powers Service 
Station, Alexandria, La.; James 
Sales Co., Ossining, N. Y., and 
Barton Miller, Poughkeepsie, 
N. Y. 


Winnipeg to Hold Show 
In Auditorium Mar. 10-16 


Winnipeg, Man., Feb. 9.—-Win- 
nipeg is to have an Automobile 
Show this year, the first general 
show to be held locally since 1930. 

The dates set are March 10 to} 
16 and the show is to be held in | 
Winnipeg’s new Auditorium. All | 
local dealers are co-operating in | 
the promotion of the show which | 
it is expected will be the biggest | 
thing of its kind yet attempted | 
in these parts. 


| recorded. 


through 









Chris 
Sinsabaugh 


be 


John Munn that there will 
40,000 enrolled by July 1. The 
used car dealer represents a big | 
field of prospects, for heretofore | 
he hasn’t been affiliated with the 
NADA. 


I didn’t know until Munn told 
me that there are 15,000 used car 
dealers in the country and that 
they sell 12 per cent of the used 
cars, sO you can see how im-| 
portant they really are. Strange 
to say, there are none in North 
Dakota or Mississippi, according 
to the NADA records, which also 
show that used car prices are 
lower in metropolitan cities than 
elsewhere. Southern California 
has 735 used car dealers. 

ok ok ok 

WALTER BLANCHARD of 
Munn’s staff is now at work gath- 
ering facts and figures for an| 
inventory of all new and used | 
cars on dealers’ floors in January | 
in comparison with the same 
month a year ago. This should 
be exceedingly valuable and for 
the first time the industry will 
know positively what’s in stock. 





Heretofore new car inventories 
have been compiled but this will 
be the first time the used cars 
also have been reckoned with. It 
is expected that the report will be 
ready by April 1. 

Also there is to be a salesmen’s 
supplement to the official used 
ear guide, in which net figures, 
not sales averages, will be 


And I left St. Louis officially 
connected with the NADA 
an appointment as a 
member of its trade relationship 
committee. 


BACK at the desk, I hear that 
the veteran J. C. Goldrick, known 
to the gentlemen of the press as 
“Goldy,” has come into our midst 
here in the capital of the indus- 
try. “Goldy” for nearly 10 years 
was John Willys’ public relations 
counsel. He joins the publicity | 
staff of the Getchell agency and 
from now on he will be pounding 





out good stuff about De Soto and 
Plymouth. 


Auburn Board 
Re-elected by 
Stockholders 


Auburn, Ind., Feb. 9.—At the 
annual meeting of stockholders of 
Auburn Automobile Co. held here 
today, the old board of directors 
consisting of E. L. Cord, W. H. 
3eal, L. B. Manning, Arthur 
Landis and R. S. Pruitt were | 
unanimously re-elected. 

The annual meeting of the 
board was also held in which the | 
following officers were elected: | 
Chairman, E. L. Cord; president, | 
W. H. Beal; vice-president in | 
charge of sales, N. E. McDarby; 
vice-president in charge of en- 
gineering, H. C. Snow; vice-presi- 
dent in charge of operations, 
Arthur Landis; vice-president in 
charge of purchases, H. L. Dunn; 
treasurer, B. O. Snepp; secretary 
and general counsel, R. S. Pruitt; 
assistant treasurer, W. H. 
Springer; assistant treasurer, P. 
G. Johnson; assistant secretary, 
H. G. Hersh. 

Mr. Beal reported to the stock- 
holders the largest amount of un- | 
filled orders at this time since | 
1931 and that production on the | 
company’s new models of cars | 
will begin volume Feb. 15. 


Colorado Gas Tax 
Denver, Colo., Feb. 9.—Gasoline 
tax collections for January in| 
this state increased $37,349 over 
the same month last year, Glenn | 
Wilson, state excise tax commis- 
sioner, said this week. The 
revenues totaled $414,823 in Janu- | 
ary this year as compared to/| 

$377,474 in January last year. 





| year 





Here is a driveaway shipment of new Graham models on their way to Utah and the Great Salt Lake. 


‘It’s a long way to go but this dealer was in a hurry to fill some of his backed up orders so he came to 


the factory to get his cars—in a hand basket—as one might say. 


January Exports | 
Of Studebaker | 


Trucks Gain 


South Bend, Ind., Feb. 9.—Jan- | 
uary was Studebaker’s third larg- | 
est month in truck exports, it was 
announced here today by Arvid L. 
Frank, vice-president and general 
manager of the Studebaker 
Pierce-Arrow Export Corp. 


“Studebaker truck shipments to 
world markets in January ex- 
ceeded the same month of last | 
year by 457 per cent,” he said, “in 
addition to being the largest 
January for trucks in Studebaker 
history. Truck shipments for the 
month were exceeded by only two 
other months on record.” 


“Other commercial lines in the 
Studebaker group also recorded 
increases,” Mr. Frank continued. | 
“Our total exports, including 
Studebaker, White and Indiana 
commercial units, were 358 per 
cent greater than in January, 
1933. White alone showed an in- 
crease of 266 per cent for the 
month.” 

“The January record followed 
the substantial gains in commer- 
cial exports last year when ship- 





ments of Studebaker trucks in- 
creased 88 per cent over 1932, 
White trucks and buses 52 per 
cent and Indiana trucks and 
buses 876 per cent.” 

“Our 1933 increase was. ex- 
tremely encouraging,” he con- 


cluded. “If our January business 
is any indication of what we may 
expect in 1934, then our truck ex- 
ports for the year will set an all- 
time record.” 


Vancouver Auto Dealers 
Double Jan., ’32, Sales 


Vancouver, B. C., Feb. 9.—Auto- 
mobile sales in Vancouver since 
the beginning of 1934 are double 
those for the same period last 
year, and all indications point to | 
1934 being the most prosperous | 
in the industry since 1929. 
Actual sales during January to- 
taled 80 new cars, while January, 
1933, totaled 43 cars. 


This big increase is recorded in 
spite of the fact that only a few 
of the 1934 models reached Van- 
couver during the month. Used 
car sales show an even greater 
increase. 


| British Columbia Men 


To Ask License Fee Cut | 


Vancouver, B. C., Feb. 9.—British | 
Columbia motor dealers will meet | 
the government shortly to press | 
proposals for a material reduc- 
tion in British Columbia motor 
license fees. 

Led by the Vancouver Motor 
Dealers’ Assn., which met Hon. | 
F. M. MacPherson in Vancouver 
recently, motor dealers of the 
Province are advancing the con- | 
tention that a reduction in fees at | 
this time would stimulate the in- | 
dustry, and would at the same 
time preserve provincial revenues 
through increased car sales and 
larger returns on the gasoline tax. 









Graham Makes 
Distributor and 


Sales Changes | 


Detroit, Feb. 9—The Graham- | 
Paige Motors Corp. announces the 
appointment of the following dis- 
tributors, field representatives 
and new dealers: 


Charleston, S. C.: The Simmons 
Motor Co., 193 Meeting St., has 
been appointed Graham distrib- 
utor for the Atlanta district. 

Louisville, Ky.: The Hite D. 
Bowman Co., 1148 Fourth St., has 
been appointed Graham distrib- 
utor in Kentucky. 

Rochester, N. Y.: H. S. Rode- 
baugh, former wholesale repre- 
sentative for the W. E. Biggers- 
Rochester Corp., has been ap- 
pointed Graham field salesman 
for the Rochester territory. 

Detroit, Mich.: R. W. Schutt has 
been appointed Graham field 
salesman in the Detroit district, 
covering the Northern Ohio and 
Indiana territory. 

New dealers include: Motor 


| Hudson Offers 





Sales and Service Co., Eighth and 
Pearl Sts., Eugene, Ore.; Tyrrell 
H. Carner, 1621 East M St., 
Grant’s Pass., 
and Elliott, 916 Quincy St., To- 


peka, Kan. 


Your Na 


CITY-STATE 


OOK in your hat! 
Look in your coat! 
ment. 


haps years. 


an insignificant expense. 


Identify yourself! 
and used car you sell. 


visibility. 
BLACK 
LETTERS 


UNITED ARTISTS BLDG. 


Ore., and Albrecht | 


ADVERTISE 
YouR BUSINESS 





You carry the dealer’s advertisement! 
There’s another dealer’s advertise- 
You sell two automobiles that furnish you means of 
advertising your name, your business. 

Not tucked away in a corner—not inside a hat—but on the 
road where they are constantly on display. 

A traveling billboard for you—carried by your owner—seen 
by thousands of people—before their eyes for months, per- 
For only 15 cents. 
you could possibly get as much advertising value for such 


Put your own name plate on every new 
CHROMIUM PLATED to withstand wear. 


to stop-light or license bracket. 


Write your own copy and make your own layout. We advise 
you to use ONLY your NAME and CITY because of 


50 PLATES...$ 8.00 
100 PLATES... 15.00 


Cliff Knoble BUSINESS PROMOTION CoRrpP. 


Tear out—attach remittance and mail today. 


“Axleflex” at 
No Extra Cost 


Detroit, Feb. 9.— The 
method of independent front 
wheel suspension is now offered 
at no extra cost by the Hudson 
Motor Car Co. on its Terraplanes 
and Hudsons, according to an an- 
nouncement by Chester G. Abbott, 
general sales manager. When the 
1934 cars were first introduced 
independent front wheel suspen- 
sion was optional but extra. 


Hudson officials state that they 
are watching with interest the 
acceptance by the public of the 
principle of independent front 
wheel suspension. It is still too 
early, they state, to accurately 
determine what percentage of 
buyers will choose the new method 
but because of the fact that the 
Hudson company is in a position 
to furnish either on demand with- 
out any extra expenditure on the 
part of the buyer, it will soon be 
possible to determine accurately 
what the public desires. As one 
Hudson man put it, “After all it 


Axleflex 


is the public that drives these 
cars and in the long run the 
public will make the final de- 


cision.” 
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Sees First Quarter Net P 


Motors Slacken 
But Rebound Is 
Held Assuring 


By C. J. ALEXANDER 


New York, Feb. 9.— Although 
still enjoying the favor of a wide 
range of investors, common 
stocks of the automotive industry 
this week gave some ground dur- 
ing the spells of general weakness 
in the security markets. Their 
losses during the sell-off periods 
were small, however, and perhaps 
for this reason they rebounded 
less sharply than some other 
groups in the rallies. After the 
mid-week setback the ADN 
weighted stock price average for 
24 representative issues still was 
higher than a week ago, reaching 
a new top mark since 1931. 

Early in the week preceding the 
Wednesday sell-off a number of 
individual motor stocks made 
new high prices since 1931. It is 
being estimated in financial quar- 
ters that the passenger car and 
truck manufacturers in the first 
quarter of this year will show a 
net profit after all charges of 
$30,000,000 or more as against a 
net loss of $3,000,000 in the like 
period of 1933. This does not 
include the Ford Motor Co. 

Group Averages 

Despite the break in the stock 
market on Wednesday, the Auto- 
motive Daily News stock price 
average for the week ended on 
that day showed a slight net gain 
over the preceding week, although 
some individual shares’ were 
lower. 

The ADN averages, by groups, 
showed the following changes: 


Last This 

Week Week Change 
24 Motors cccccccce 28.94 29.01 -+0.07 
10 Passenger car-truck 30.22 30.36 0.14 
10 Parts-accessorics . 22.42 21.61 —0O.81 
4 Tire-rubber - 24.34 24.88 -+-0.54 


It was not surprising that when 
the expected reaction came in 
the market generally, that the 
shares of the parts and acces- 
sory manufacturers showed some- 
what more weakness than was 
apparent in other sections of the 
automotive list. It was this group 
that in recent weeks had set the 
pace in the upward surge, with 
some individual issues making 
sensational gains. The tire and 
rubber shares continued to do 
well and, except for weakness in 
spots, the car and truck company 
stocks held well during the 
periods of weakness. 

The comment was general in 
Wall Street that the buying in 
leading motor and accessory is- 
sues around their recent highs 
appeared “to leave little doubt 
as to the group most likely to 
feature the market during the 
next several months in the event 
of a sustained forward move- 
ment.” 

Chrysler Missing 

An interesting sidelight of the 
past week was the fact that 
Chrysler failed to appear on 
Tuesday among the fifteen most 
active stocks in the New York 


Stock Exchange for the first 
time since September 1, 1933. 
Chrysler came back into the 


group on Wednesday, when the 
first serious recent break in the 
marked occurred, and registered 
a gain for the day. 

Two nationally known business 
executives this weék joined the 
board of directors of Nash Mo- 
tor Co., arousing a good deal of 
interest in financial quarters. 
They were F. W. Sargent, nresi- 
dent of the Chicago & North- 
western Railroad, and Sewell 
Avery, president of Montgomery 
Ward & Co. 

Permission granted by the 
courts to the Willys-Overland Co. 
for the issuance of $700,000 in re- 
ceivers’ certificates to finance the 
re-opening of the company’s 
plants was good news to Wall 
Street, the action following an 
agreement whereby an initial 


payment of $500,000 was to be 
made to the holders of $2,000,000 
of first mortgage bonds. 

Analysis 


of the portfolios of 


| 
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55 investment trusts as of Dec. 
31, 1933, showed, according to 
Frazier Jelke & Co., members of 
the New York Stock Exchange 
that General Motors and Ameri- | 
can Gas & Electric, each of which | 
occured 37 times, are the most | 
popular holdings. Chrysler was | 
held by 36 trusts. These findings | 


were in line with previous sur- ||| 


veys of a smaller number of in- 
vestment trusts by the Automo- 


Here and There 

Stockholders of Electric Auto- 
Lite Co. will vote Feb. 14 on a 
proposal to increase the author- 
ized common stock from 1,000,000 
to 1,500,000 shares. Auto- | 
Lite is to give one share for two} 
and one-half shares in the merg- | 
ing of Moto-Meter. 

Yellow Mfg. Acceptance Corp. 
paid off at maturity on Feb. 1 
$5,000,000 of secured collateral 
10-year 6% per cent notes. ‘ 
Over 75 per cent of the outstand- 
ing notes and 87 per cent of the 
individual noteholders have ac- 
cepted the plan of the Thermoid | 
Co. for disposition of its matur- 
ing 6 per cent notes. .. Thermoid 
management has announced it 
will not give preferential treat- 
ment to those withholding their | 
notes in hope of full payment. 
... Packard gets a United States | 
tax refund of $150,261 for the year | 
ended June 30, 1933. 

Lee Tire & Rubber Co, has 
purchased 4,200 additional shares 
of its own common stock for 
treasury purposes since Oct. 31, 
1933.... Lee now holds 45,235 shares | 
of its own stock in its treasury. 
; Seiberling Rubber Co. on 
Dec. 31, 1933, had current assets 
of $2,599,000, as against current 
liabilities of $871,000. 


May Reduce Par 
Management of General Tire| 
& Rubber Co. reported to be con- 
sidering reducing par value of | 
common stock from $25 to $5 a | 
share and the issuance of five} 
new shares for one of the old. 
. .. This would be the first stock | 
split-up for some time... . Com- | 
mon stock of Hayes Wheel & 


| 
tive Daily News. | 
| 








Last Minute Wall Street Wires 


From CONRAD 


ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


the market. General 


day and General Motors 


break. 





Forgings, Ltd., has been removed 
from unlisted trading privileges 
the New York Stock Exchange, 

Checker Cab Mfg. Co., ef- 
fective Feb. 5, began the transfer 
of its own _ stock, with the 


| Guaranty Trust Co. as registrar. 


A special analysis of the Hud- 
son Motor Car Co. has been is- 
sued by Hornblower & Weeks, 
members of the New York Stock 
Exchange and other exchanges. 
... Collins & Aikman Corp. has 
acquired business of Curtis-Marx 
Co. ... Collins & Aikman is ex- 
pected to earn $1.50 a share in the 
fiscal year ending Feb. 28, 1934, 
and current outlook is for im- 
provement in the next 12 months. 
7 Houdaille-Hershey Corp. is 
believed to be earning money at 
this time on its Class “B” stock. 
... Holdings of raw material and 
scrap by Bohn Aluminum & Brass 
Corp. are carried on books at 
$1,000,000 below current market 
value. 


Seeks AF of L Aid 

Cleveland, Feb. 9. The Auto 
Rebuilders’ Assn., through its 
local chapter, is seeking the aid 
of the American Federation of 
Labor in attempts to establish a 
closed shop here. Edward Eck- 
stein is chairman of a committee 
which is working toward this | 
objective. 


New York, Feb. 9—3:30 P. M.—Motor shares declined today 

on the New York Stock Exchange along with the rest of 
Motors and Chrysler performed 
satisfactorily, with Chrysler rallying briskly late in the 
holding without 


any serious 


De 


Soto Factory 
Production For 


April Sold Out 


Detroit, Feb. 9. 
great interest shown in the new 
Airflow De Soto, our factory is 


“Because of the 


already sold out through April, 
and production is being stepped 
up as rapidly as possible.” 

That statement was made here 
today by L. G. Peed, general sales 
manager of the De Soto Motor 
Corp., on his return from a tour 
of Eastern automobile shows. 

Mr. Peed said that in his entire 
career he had never seen dealers 
so enthusiastic over a new model, 
and public interest at such a 
high pitch. 

“For years the automobile in- 
dustry had been talking stream- 
lining, and advanced automobile 
design,” Mr. Peed asserted. “Be- 
fore the first of the Eastern auto- 
mobile exhibitions everyone was 
naturally curious as to how 


America would receive our ad- 
vanced new Airflow car. 
“Orders from dealers—now four 


times greater than the same time 
last year—and retail orders we 
have received at the automobile 
shows, quickly proved that the 
Airflow De Soto made a hit.’” 
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Last Sale 





High Low : Last Sale 1933 1934 
1933 1934 NEW YORK Feb.9 Feb.2| High Low Feb.9 Feb. 2 
-_ abe icadliessdamdldieemeaatieaiueneesses ; as a aaneniie ceeitndaes 
26% 6 Allis Chalmers Mfg........... 2014 218% | 32 6 Marlin Rockwell : 274 
39 ( American CC. G Bic ccrvccsovces 30 2934 | 19 Midland Steel ate 17 16 
14 15 American Chain ....-cccscece 1014 10 11 Moto-Meter G. & FE, 10 1034 
3 1! Ammeri¢an La FF occcccccnene 134 ] $3 734 Motor Products : . 397 42\4 
17" ; American Woolen 1 l 13 1 Motor Wheel 12 1314 
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rofit of $30,000,000 


Midland Steel 
Pays Arrears on 
Preferred Issue 


New York, Feb. 9.—While the 
declaration of regular quarterly 
dividends by General Motors 
Corp. was the big dividend event 
of this week, perhaps the most 
interesting bit of news on this 
sector was the declaration by 
Midland Steel Products Co. of $1 
on its eight per cent preferred 
stock, a payment which will clear 
up all arrears on this issue. 

The Midland Steel payment will 
be made on Feb. 20 to stockhold- 
ers of record on Feb. 1. 

General Motors declared the 
regular quarterly of 25 cents a 
share on the common, payable 
March 12 to stock of record Feb. 
15, and the regular quarterly on 
the preferred, payable May 1, 
to stock of record April 5. These 
payments alone will amount to 
about $13,000,000. 

The Bower Roller Bearing Co. 


declared an initial dividend of 
25 cents a share on its new $5 


par stock, payable March 20 to 
holders of record March 1. The 
dividend paid by this company 
was 20 cents a share on its old 
stock on July 25, 1932. 

Timken Roller Bearing Co. de- 
clared the regular quarterly pay- 
ment af 15 cents a share on its 
common, payable March 5 to 
stockholders of record Feb. 16. 


Collins & Aikman declared a 
quarterly dividend of $1.75 a 


share on its preferred stock, pay- 
able March 1 to stock of record 
on Feb. 16. 

Libbey-Owens-Ford Glass Co. 
declared a regular quarterly divi- 
dend of 30 cents a share on its 
common stock, payable March 15 
to stockholders of record Feb. 238. 

Wilcox-Rich Corp. resumed the 
dividend on its Class B stock 
with the declaration of a pay- 
ment of 20 cents a share to be 
made Feb. 15 to stock of record 
Feb. 5. 


Ford of Canada 
Feb. Production 


Shows 18% Gain 


East Windsor, Ont., Feb. 9. 
Employment by the Ford Motor 
Co. of Canada, Ltd., is at the 
highest point since mid-summer 
of 1932, Wallace R. Campbell, 
president, announced here. 

Total employees on the Ford 
roll in Canada at the close of the 
week were 4,246, Mr. Campbell 
said. Of this total, 3,790 were 
employed in the Border Cities and 
456 in the Ford branch plants 
throughout the Dominion. Of 
those on the Ford roll in the 
Border Cities, 3,685 were engaged 
in factory operations. 

The East Windsor plants, Mr. 
Campbell said, are working eight 
and three-quarter hours daily, 
five days a week. January pay- 
roll distribution in Canada to- 
talled $462,000. Of this sum, 87 
per cent was disbursed in the 
Border Cities. In addition to this 
wage distribution, Ford expendi- 
tures for materials and services 
required in manufacturing and 
allied operations totalled $1,075,- 
000. 

Ford production in January, 
said Mr. Campbell, for export and 
domestic territories totalled 4,239 
ears and trucks. The original 
schedule on Jan. called for a 
production of 3,700 units. The in- 
crease in production during the 
month over the original schedule, 
which increase amounted to 13 
per cent approximately, repre- 
sented additional orders received 
during the month. 

The February schedule upon 
which the Ford plants are now 
engaged calls for production at 
4,365 cars and trucks, or some 18 
per cent in excess of the original 
January schedule. 
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During Auto Show week 


the Chicago Tribune 





carried more passenger 





car advertising than 


any other Chicago news- 


p ap er * te ae of Motor car manufacturers place 





many as are reached by any two other 





more advertising in the Tribune for 
the simple reason that the Tribune 
does a better job for them. At a 
milline rate far lower than that of 
any other Chicago daily newspaper, 
the Tribune reaches 620,000 families 
in Chicago and suburbs—59% more 
than any other Chicago daily news- 
paper reaches, and practically as 


daily newspapers combined. 

And on Sunday the Tribune reaches 
an additional 243,000 families in 
cities adjacent to the metropolitan 
area. These Sunday Tribune readers 
are the key families in a territory 
that today offers riper opportunity 
for volume motor car sales than at 


any time in years. 


Chicago Tribune 


THE WORLD‘*S GREATEST NEWSPAPER 





